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Observe Export Day; Peak 


Attendance of Week Seen|—— 


M. E. A. at First Session Elects Four New Directors; 
N. S. P. A. Compulsory Attendance 
Ends 


By CHRIS SINSABAUGH 


Detroit, Dec. 7.—Peak attendance of the week is 
expected to be shown today at the Joint Trade Show when the 
count is completed. It was the last day of N. S. P. A. com- 
pulsory attendance and the first day for invited guests, so the 


combined total should be most gratifying. 


As had been anticipated attend- 


ance so far has been ahead of At- 
lantic City last year and it bids fair 
to continue to hold the pace to the 
end. Most satisfying of all, though, 
are the reports that the jobbers are 
buying and in addition hold optimis- 
tic opinions as to next year. 

This, too, was export day at the 
show, with the wholesalers visiting 
Convention Hall in the day time and 
gathering for the overseas dinner 
tonight, when James D. Mooney, 
General Motors vice-president in 
charge of exports, as president of the 
American Manufacturers Export As- 
sociation practically proposed a plat- 
form for international trade. Other 
Speakers were: H. M. Robins, De- 
troit exporter; H. G. Weaver, head 
of the research section of the sales 
staff of General Motors; P. A. Carl, 
export manager of the~ Brunner 
Manufacturers; C. C. M. Peters, 
president of the Overseas Automo- 
tive Club and also export manager 
of. Back & Decker. 

As might be expected there are a 
number of prominent overseas 
guests at the show, the list includ- 
éng: George S. Ovansessoff, Teheran, 
Persia; Max Fisherman, Mexico City, 
Mexico; E. Zanten, Amsterdam, Hol- 
land; William Berghoff, Rio de 
Janeiro, Brazil; Chimanlal Desai, 
Bombay, India; Philip Gather, Dus- 
seldorf, Germany; J. Paaby, Copen- 
hagen, Denmark; Nicholas Stamler, 
Havana, Cuba; H. G. Sellers, Singa- 
pore, Straits Settlement; E. P. Bar- 
rus, London, England; Robert Re- 
opusseau, Paris; Leon Thirty, Paris, 
and Dr. Otto Kilm, Vienna, Austria. 

The first session of the annual 
meeting of the Motor and Equip- 
ment Manufacturers § Association 
opened this morning, a sort of cur- 


(Continued on Page 12) 
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CONNECTICUT TRUCK 
| DRIVERS CUT BY 20% 
RATIO OF ACCIDENTS 


Hartford, Conn., Dec. %7.—Im- 
proved operation by drivers of com- 
mercial motor vehicles on Connecti- 
cut highways is being experienced, 
a bulletin of the Department of Mo- 
tor Vehicles today says. Month-to- 
month statistics show this better- 
ment toward which the safety pro- 
gram, inaugurated by the Depart- 
ment at the first of the year, is be- 
lieved to have been a valuable con- 
tribution. 

Whereas there has been a general 
decrease in accidents to all motor 
vehicles for this year over 1931 of 
approximately 17 per cent., the ac- 
cidents in which commercial motor 
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DEALER STOC%S DECEMBER 1 


USED CAR SALES 
HOLD UP WELL 
IN SALT LAKE ZONE 


Salt Lake City, Utah, Dec. 7.—The 
market for new passenger cars is 
very quiet. It never is good here at 
this season, but it is much below 
normal; appreciably below what it 
was a year ago, and business at this 
time last year was far from what 
it ought to have been. 

The demand for used ‘cars is good, 
compared with conditions of the 
automotive industry generally, and 
with business in most other lines 
hereabouts. There is also a fair de- 
mand for commercial vehicles, 
especially trucks, trucks of 114 tons 
capacity for general utility pur- 
poses, Trucks were described as 
gaining. 

On the whole, repossessions of 
cars are few. Dealers are exercising 
considerable care in the matter of 
extending credit, and they are also 
possibly better collectors than they 
were. 

While some dealers in this city 
cannot see any bright spots on the 
automotive trades sales horizon, at 
least as far as their own territory is 
concerned, the majority of those 
contracted by this, correspondent 
during the past day or two are facing 
the future with a lot of confidence. 
They are looking for a nice pick-up 


(Continued on Page 12) 


ON PAR WITH NOVEMBER 


New York, Dec. 7.—Having reached a point approach- 
ing an irreducible minimum with the present dealer set-up, 


stocks of new passenger cars 
or en route from factories, 

November. 

With consumption of new cars by 
the public showing a seasonal de- 
cline and production turning up- 
wards because of work on new 
models, sales and output just about 


Mooney Pleads for Action 
To Revive Export Trade 


Detroit, Dec. 7.—At the dinner of 
the Overseas Automotive Club in 
this city tonight, James D, Mooney, 
president of General Motors Export 
Company, delivered an address on 
“Foreign Trade and Our National 
Welfare.” Mr. Mooney’s remarks 
constituted a most searching expo- 
sition of the importance of export 
trade in our general economic sys- 
tem. He traced the effect of falling 
export totals on our domestic pur- 
chasing power. 

Summing up this phase of the 
matter, he said: 

“On this point the figures are suf- 
ficiently eloquent. In the year 1929 
our total national export volume 
amounted to $5,128,000,000. We can 
only understand the significance of 
this immense sum when we translate 
it into terms of direct human inter- 
est. On this point it is sufficient 
to say that this volume represents 
human earnings of approximately 
$2,500,000,000; in other words, an 


amount equivalent to the support of 
2,400,000 families. 

“Now consider the grave tigures of 
the year 1931. In this year our to- 
tal national exports declined to $2,- 
424,000,000. By the same computa- 
tion the equivalent of a million fam- 
ilies lost their means of support. 
And how much grave the figures of 
the present year will be is a matter 
on which we have alreaay had a 
sufficient forecast. 

“If we feel that our own industry 
has been terribly injured let use re- 
member that other basic elements 
in our national economy have been 
even more dependent than we are 
on the percentage volume of their 
foreign business, In the agricultural 
sphere, for example, we normally ex- 
port 54 per cent, of our cotton crops, 
22 per cent. of our grain crops 





and 14 per cent. of our total farm 
produce. If we ask what it is today 


—_—— 


(Contnued on Page 2) 


remained about 
OO 


in the hands of retail dealers, 
stationary in 
struck a balance, according to best 
statistics now at hand. 

The result was that dealer inven- 
tories of new passenger cars as of 
December 1 remained at the 155,000 
previously estimated for November 1. 

This total compared with estimat- 
ed stocks of 151,300 as of December 
1, 1931. The fact that stocks now 
are at levels higher than a year 
ago for the first time this year re- 
sulted from the fact that in Novem- 
ber, 1931, dealers were still clearing 
their floors in anticipation of new 
models, whereas this year shipments 
of new models, particularly by the 


(Continuca on Page =) 


‘SOUTHERN GROUPS 


TO FIGHT TAX BOOSTS, 


Birmingham, Dec. 7 (UTPS).— 
Truck and automobile operators in 
four Southern states have an- 
nounced recently that organizations 
will be formed to fight railroad leg- 
islation and taxes in general. These 
states are Louisiana, Florida, Ten- 
nessee and Alabama, 

A meeting of truck operators of 
Louisiana and a sprinkling of op- 
erators from Mississippi are to at- 
tend an organization meeting at 
New Orleans on December 11 for 





(Continued on Page 12) 


Brief Presented by N: A. 


Comprehensive Prese 


‘ 


5 Cents. $12 Per Year. 


Side of Rail-Motors Dispute 


C. C. Delegation Is Most 


ntation of Industry’s 


Case ‘Yet Made 


New York, Dec. 7.—A. J. 


Brosseau headed a delegation 


of directors of the National Automobile Chamber of Com- 
merce which appeared today before President Coolidge’s 
National Transportation Committee in the Empire State 
Building. Mr. Brosseau filed a brief with the committee 
setting forth the position of the automotive industry as 


regards the issues involved in t 





PAPER THIN COPPER 
SHEETS, CLOTH BACKED, 
FOR AUTOMOBILE TOPS 


New York, Dec. 7.—One of the | 
most interesting exhibiis at the! 
Power Show, now in session in Grand | 
Central Palace, in this rity, is a) 
copper product developed by the| 
Anaconda Copper Company, which 
appears to have widespread appli- 
cation in the automotive field. 





This product consists of copper 


sheets deposited by a new electro- 
lytic process, This material is | 
spun in thicknesses of paper thin- 
ness and in widths up to fifty 
inches and weighs one ounce per 
square foot. The copper sheet is 
spun in a revolving arum, from 
which it emerges in an endless roll. 
This product is claimed t» be strong 
and flexible. Its application to au- 
tomobile tops is obvious, Backed by 
fabric, it is claimed to be an ideal 
roofing, having among other favor- 
able characteristics ability to resist | 
burning from a cigarette butt or 
similar inflammatory source. 

This new copper product was de- 
veloped through the discovery that | 
copper is hardened by means of | 
small quantities of beryllium, a/| 
light gray metal discovered a few | 
years ago. This new alloy contains 
from 1 to 2‘; per cent. of beryllium, | 
with the rest pure copper. A great- 
er percentage of beryllium would 
make the metal too hard and in- 





he rail-motor controversy. 

The brief constitutes one of the 
most comprehensive and searching 
presentations of the automotive in- 
dustry’s case that has yet been made, 

Citing Interstate Commerce Com- 
mission figures to the effect that in- 
tercity movement of freight by truck 
amounts to only 6 per cent. of the 
freight traffic handled by railroads, 
the motor manufacturers main- 
tained that taxation and more bur- 
densome regulation of the highway 
carriers would yield no substantial 
relief to the railroads. 

Not all of this freight movement 


|of the truck carriers was competi- 


tive with the railroads, and, even 
where it was competitive, the bulk 
was carried in private trucks. 

The Coolidge committee was asked 
to consider that transportation con- 
ditions and requirements have un- 
dergone a substantial change since 
the enactment of the transportation 
act subjecting rail carriers to regu- 
lation, “It is probable that railroad 
regulatory laws founded on mo- 
nopoly should now be reviewed in 
the light of current conditions to 
determine the possibility of lessen-. 
ing their requirements and the costs 
to the public and the railroads of 


(Continued on Page 12) 


ENGINEERS FORM 


NEW PROFESSIONAL 
DEVELOPMENT GROUP 


New York, Dec. 7.—Seven national 
engineering bodies have organized 
the Engineers’ Council for Profes- 
sional Development with the an- 


flexible for use as car roofing, it | nounced objective of advancing the 

is stated by the American Brass| professional status of the engineer. 

Company, a subsidiary of Anaconda.) Phe participating bodies and their 
George E. Bronson, research engi- | representatives are: 

neer in charge of this new product,/ American Society of Civil Engi- 

states that the field of usefulness| neers, J. Vipond Davies, Harrison 


for this alloy is so large that it 
has not yet been completely sur- 
veyed. 


Units N.A.C.C 


New York, Dec. 17.—November 
production of motor vehicles showed 
a gain of 18 per cent. over the pre- 
ceding month, according to a re- 


ber of Commerce today. 

The report showed an estimated 
production for the industry of 
61,216 units. This compares with 
the Automotive Daily News esti- 
mate of 62,000, published Decem- 
ber 1, 

The output was 12.8 per cent. un- 
der that for the _ corresponding 
month a year ago. Production for 
the year to date was estimated at 
1,323,652 units, or 43.6 per cent. un- 





der last year’s production for the 
same period. 


port made at the directors’ meeting | 
of the National Automobile Cham- | 


|P, Eddy, C. F. Loweth; American 


(Continued on Page 9) 


N ovem ber Production 61,216 
. Report Shows 


WAUKESHA MOTORS 
REDUCES DIVIDEND 


Waukesha, Wis., Dec. 7. — With 

| production operations reduced to ap- 
| proximately 15 per cent. of capacity, 
|the fourth quarterly dividend of 
Waukesha Motors was reduced from 
50 cents to 30 cents by the direc- 
| tors’ meeting. The dividend pay- 
;ment will be made January 1 to 
stock of record December 15. 

This is the second cut for the 
Waukesha company this year, the 
| previous rate being $3 a year, which 

was reduced to $2 a year in March. 


(Continued on Page 11) 
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Mooney Pleads for Action 
To Revive Export Trade 


(Continued from Page 1) 


that is prostrating our national ag- 
riculture, we need go no further 


to find the answer, 

“But even these figures do not tell 
us the worst. They merely show us 
the magnitude of the human inter- 
ests that are immediately affected 
Consider what it means, in terms 
of the universal human interest. for 
the equivalent of a million families to 
lose their means of support. It 
means a corresponding loss of pur- 
chasing power, and it is here that the 
forces are set in motion tinat make 
the misfortunes of these people the 
common disaster of all.” 

Tracing the course of our national 


action after the depression began 
and our export markets crumpled 
Mr. Mooney shows that we have 


done nothing that would tend to re- 
store Our overseas trade. Rather 
we have put fresh obstacles in the 
way of such recovery. de tnen takes 
up the action necessary to 1egain our 
trade with foreign countries: 


“The question,” he said, “now 


arises of how we shall approach this | 


subject of the revival of our foreign 
trade. In terms of the future this 
problem is ominous enough. It has 
become a comonplace that our in- 
dustries have developed to the point 
where they have definitely broken 


the shell even of our vast domestic | 


market. In their present productive 
magnitude they exceed the con- 
suming capacity of this market. 


hence the expansion of our foreign 
markets has become a necessity of 
our own industrial growth as a na- 
tion. Such is the horoscope of our 
industria] future.” 

Mr. Mooney next considered how 
the voice of industry can make itself 
heard to the end that export trade 


| 


may be promoted instead of being | 


hindered by our national action: 
“For this voice it is easy to find 
the keynote,” he declared. ‘Since 
industry lives through exchange, its 
growth is possible only through the 
growth of exchange. Exchange is 
possible, however, only through mu- 
tuality, for that, in its essence, 
what exchange means. It is unal- 
terably true in the long run that 
none can buy where they do not sell. 
“It may be remarked that we have 
been doing just that thing for the 
Jast several years—selling abroad 
here we did not buy—but how did 
fe do it? Simply, in effect, by ad- 
incing the buyer the means of pur- 
chase. Thus we have piled up debts 
to us abroad, exclusive of war debts, 
amounting to about $15,000,000,000. 
But now, since we are no longer 
lending our money abroad, has come 
the day of reckoning. If we want 
to be paid, we must accept payment 
in goods, This means. and let us 


make no mistake about it, not only 
that we must buy if we would sell, 
but that we must buy more than 


we sell; enough more to balance the 
annal payments on these debts. If 
we hold, as we must if we squarely 
face the facts, that a balance in in- 
ternational trade relations is essen- 
tial to enduring world prosperity, 
then this future balance of trade 
against us, estimated at $900,000.- 
000 annually, must be accepted in 
al] of our future industrial plans. 

‘, “This is no reason, however, why 
Wwe should curb our national export 
volume. It is, on the contrary. the 
best of reasons, 
reasons. why we should strive to in- 
crease this volume. The best way 
to bury that annual balance against 
us is through such increase in the 








total volume of all foreign trade, 
both import and export, that all 
American industry will feel its im- 
petus, and more imports will con- 
tribute to the sum of our national 
satisfactions, 

“This record, as I see it, distinctly 
envisions our own industrial future. 
The excess of future imports over 
exports, necessitated by our new 
creditor status, is no hardship. On 
the contrary it constitutes our great 
industrial opportunity as a nation. 
It is in our present power, more 
than any other nation, to show the 
initiative that will lead the entire 
industrial world out of its present 
distress and misery, and back into 
the paths of prosperity and progress. 

“Trade, as I have said, is nothing 
but exchange, and the enabling 
principle of all exchange is the prin- 
ciple of mutuality. There could be 
no possibility of any exchange of 
values, whether involving money, 
goods or services, if it did not grow 
out of some kind of mutual interest. 
To state the matter correctly, we can 
recover foreign trade, all the foreign 
trade we have lost and more, enough 
foreign trade to create a new era of 
national prosperity—and all by the 
simplest process, the making of mu- 
tual compacts with other nations 
which will make it possible for them 
to trade with us, This is the way out 
as I see it—the only kind of action 
that will square with the needs of 
the present, and the greater needs of 
our industrial future. 

“Such policies, however, can only 
come fthrough industry itself. ‘To 
make them effective will require 
some kind of concerted industrial 
action, the only kind of action that 


can make itself effective in deter- 
mining national industrial policies 
‘Such action has been a _ familiar 


is | 


enough phenomenon throughout our 
whole industrial history, but hither- 
to it has always sought restrictive 
measures, the kind that 
sum of national industrial oppor- 
tunity. What American industry 
now needs is a new kind of con- 


|certed action, the kind that aims at 


indus- 
And such action 
come from an entirely new 


the expansion of American 
trial opportunities. 
must 


,;and different industrial source, one 


added to all other | 


VIER SER Vi ¢. 


PRECISIVJN BEARINGS 


BALL RYLLER AND THRUST 


whose voice has hitherto been little 
heard or heeded in the determining 
of our national industrial policies, 
“Specifically I mean the basic and 
self-reliant American industries, 
those industries whose interest lies 
not in the restriction but in the ex- 
pansion of American industrial op- 
portunities. The time has come 
when these interests, which I believe 
represent more closely than any 
other the universal human interests, 


must shake off the cloak of their 
former reticence and make _ their 
voices heard.” 


UNIFORM TRUCK-RAIL RATE 
PROPOSED IN ARKANSAS 


Little Rock, Ark., Dec. 7.--A uni- 
form scale of rates to apply to truck 
and rail transportation, together 
with revision of classification rat- 
ings and packing requirements, will 
be sought by the Arkansas Railroad 
Commission in an investigation in- 
stituted on its own motion, accord- 
ing t>? announcement by the com- 
mission. 

Hearings will begin December 13. 
it was stated. 
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| FINANCIAL NEWS 


HUPMOBILE 

Detroit, Dec. 7—Hupp Motor Car 
reports for the quarter ended Sep- 
tember 30 net loss of $1.925,004 after 
charges and depreciation, comparing 
with net loss of $896,184 in the third 





| SPARKS from DETROIT 


| 


quarter of the previous year. For 
nine months to the like date net} 
loss was $3,405,190 after above} 


charges, against net loss of $1,973,- | 


294 in the first nine months of 
1931, 


REYNOLDS SPRING 


New York, Dec. -7.—Reynolds 
Spring reports for the nine months 
ended September 30 net loss of $136,- 
523 after depreciation and inter- 
est, comparing with net loss of 
$62.887 in the first nine months of 
the previous year. For the quarter 
ended the like date net loss was 
$39,353 after above charges. against 
net loss of $19,802 in the preceding 
quarter, and net loss of $46.876 in 


the September quarter of 1931. 
FAILURES 
New York, Dec. 7.—Commercial 


failures rose only fifteen to total 
478 in the week ended December 1, 
the increase being far below the sea- 
sonal average, causing the adjust- 
ed index of Bradstreet’s Weekly to 
decline to 95.9 per cent. of the 
1928-30 average from 111.6 in the 
previous week. The index figure has 
been bettered this year only by that 


of 848 reported two weeks ago. 
which was the depression low for 
the index, 

DIVIDENDS 


New York, Dec. 7.—November saw 
100 unfavorable dividend changes, 
twelve more than were made in Oc- 
tober, but forty-four iess than in 
November, 1931, says Standard Sta- 
tistics Company. Sixtv-three pay- 
ments were passed last month and 
thirty-seven were cut. 


STEEL SCRAP 
Pittsburgh, Dec. 7.—Steel scrap 
prices were marked down again at 
Pittsburgh yesterday, a cut of 25 
cents a ton being posted in the 
| heavy melting grade to a new quota- 

tion of $8.50 to $9 per ton. 


PERMITE SALES MEETING 
HELD AT CINCINNATI 





Cincinnati, O., Dec. 7.—The entire 
sales organization of Aluminum In- 
dustries was present at the com- 


pany’s annual sales conference in 


Cnicinnati, which closed last week, 
according to C. W. McDaniel, diree- 
tor of sales. 

Plans for the 1933 campaign were 
presented and several new products 
were announced to the group. Op- 
| portunity was also afforded the or- 
ganization to inspect the company’s 
new Cincinnati plants. 

In reviewing 1932 accomplish- 
ments, McDaniel pointed out that 
sales of the replacement parts di- 
vision were on a par with those o/ 
1931. some districts showing sub- 
stantial increases. 

It was pointed out also that job- 
hers had changed over in excess of 
600 stocks to Permite numbers dur- 
ing the year, and that there was a 
distinct trend toward concentrating 
| buying of engine paris by the job- 
her. 7 

The conference was assured tha! 
the Permite promotional program 
| for 1933 would eclipse anything the 
|company had ever attempted. 


| 
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New Gadgets 





Free Wheel Wrenches 
Aluminum Waning 
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Price Scouts 


* 


George Robertson 
* * 


Chris Sinsabaugh—Detroit Editor 
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EFORE I get through with this joint parts show now in 
progress in this fair city of ours I am going to have a 


‘complete knowledge of what's what and what's new in the 


matter of parts service tools and accessories for the coming 
vear. 

For instance, there’s the spark plug cleaner which Earl 
McGinnis showed me at the AC booth, a business accelerator 
which guarantees a nice little profit for the service man. As 
Aladdin did with the lamps, this jigger makes new plugs out 
of old, or at least they give new-plug service, 


e * 


THE IDEA IS ORIGINAL with the show. The device 
is a jigger which shoots abrasive sand on to the electrodes 
of old plugs, removing the carbon and rejuvenating the 
porcelain as does the dentist when he gives your teeth a 
housecleaning. For this service a charge of five cents a plug 
is made, it being the psychology that if it was free service 
the owner would be suspicious of a come-on of some sort. 

The service man not only gets 30 or 40 cents 


J 


a 


| set for this work but the returns show that this examination 


The concealed profit lies in the 
Usually from one to three 


also sells many new plugs. 
detective work the cleaner does. 


'plugs thus rejuvenated are found to have cracked porcelain 


It | 


was stated that Permite manage- | 


;}ment was convinced 1933 would be 
ian excellent engine replacement 
parts vear. 


| GARAGE OWNERS ‘MARCH’ 
| IN,PROTEST AGAINST TAX 


Philadelphia, Dec. 7——The Penn- 
Owners’ Associa- 
Ave., 





sylvania Garage 
tion 1807 Fairmount 
adopted a resolution condemning 
the proposed 5-cent municipal tax 
for automobile storage. It was em- 
phasiz¢d that motorists cannot af- 
ford to pay any Increase in taxes 
and that it would be impossible for 
garage owners to absorb the tax, 
which would amount to $1.50 a 
|month, or $18 a year. 

More than 300 members of 
j}association visited City Hall, 
| their spokesman protested against 


has 


the 


and | 


‘the imposition of the proposed tax, | 


‘or badly worn parts and the dealer usually seils a complete 


new set. Price, $10. 


. 

AND DID YOU KNOW that they are applying free 
wheeling to wrenches? Dean Moberly, district manager of 
the Blackhawk Manufacturing Company of Milwaukee, 
proved it to me when he displayed the new gadget the 
company is displaying for the first time at this show. It’s 
called free-wheeling because you can take any nut off without 
having to reverse. It has a three-eighths inch drive and the 
free wheeling ratchet will take hold to one-one thousandth 
of an inch. All cars nowadays are using smaller nuts, Moberly 
says, and that’s one of the reasons for the free-wheeler. 

Moberly also had what he thinks is the first doughnut 
tire jack, operated hydraulically with a seven and one-eighth 
inch lift and a minimum height of five and one-half inches. 
Inasmuch as Dodge already has announced the doughnut as 
standard and I know of at least one other company which is 
to do likewise, there would seem to be a market for this. 

I'll be telling you more about jiggers and gadgets before 
the week is over. 


* * 


a * * 


A PURCHASING AGENT for one of the big motor 
corporations told me an interesting fact the other day. He 
says that the use of aluminum in automobile construction 1s 
decreasing and he says this has been brought about by the 
discovery that steel stampings can be utilized through a new 
technique discovered recently. He claims these steel stamp- 
ings are equal to die castings in many cases and its strength- 
ening ribs stamped into the parts are stronger and better. 

* 


7 ” 


Another purchasing agent story is that one of the big 
motor manufacturers recently bid on 70,000 pounds of 
copper. This would make enough wire, provided it was used 
for that purpose, to reach twenty-five times around the earth. 
This same agent tells me that the commodity markets for 
coton, metals and other basic materials is watched daily, just 
like the stock market, and that when the lowest levels are in 
sight purchases are made on the base prices of the day. Looks 
to me like a new job might be created, that of price scout for 
materials used by motor car manufacturers, 


a“ ad 


IN THE MAIL TODAY came a request from George 
Robertson for the address of Bill Pickens, which turned back 
the clock to the days when this Robertson was in the lime- 
light as the first American to win the Vanderbilt Cup race, 
driving a Locomobile, while Pickens was one of our greatest 
race promoters, manager of Barney Oldfield and one of the 
cleverest publicity men in the game, Robertson, formerly 
with Lincoln in New York, now has quit the automobile 
industry and is publisher of a string of newspapers on Long 
Island, with headquarters at Roslyn, 


-~ 
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Retail Salesme 


e 
‘ 


; This department is devoted to 


sion of the industry. Salesmen, t 





the interests of the retail sales divi- 
his is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 


Dealers read this page. Give 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 


ROCKNE DEALER IN D. C. HAS 
PLAN THAT INCREASED SALES 





Lee D. Butler, Inc., 
has devised the following ple 
the capital city. 

This dealer offers prospective pur- 
the value of 
the 
exceeds 


chasers cash to cover 
any traded-in car to 
that the car’s value 
third of the purchase price of 
new car. Thus if a used car valued 
at $400 is traded in on a new car 
selling for $800, the purchaser will 
receive approximately $133 cash and 
his car will be accepted as a $267 
payment on the new car. 
will be required and no further in- 
stallment payment will be required 


amount 
one- 
the 


until after Christmas. 
This idea has an especial appeal 
during the pre-Christmas season. 


The Butler company advertised the 


plan extensively, using the head- 
line: “Can You Use from $100 to 
New Automobile Too?” 


$300—and a 
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 RALEICH, N.C. 


Ray & Blumenthal Company, a 
new automobile accessory firm, with 
principal office in Charlotte, 
filed papers of incorporation 
the secretary of state. 
ized capital stock is $50,000. Incor- 
porators: GeGorge I. Ray, [. D. 
Blumenthal and Mrs. G. G. Ray, aff 
of Charlotte. 


with 


SIOUX CITY, IA. 


Announcement has been made by 
Ryal Miller, operating the Ryal 
Miller Chevrolet Company, of the 
acquisition of the service station at 
the northwest corner of 9th and 
Pierce Streets, adjacent to the sales 
and service location of the firm. 
Norman M. Haried has been named 
as manager of the new acquisition 


ST. PAUL, MO. 


John A. Weber, president of the 
Weber-Deibet Motor Company, Ford 


Be Cautious, but 


Rockne dealer 


No cash ! 


has | 


The author- | 


i Cy 
in 


in Washington, 
an to spur automobile sales 


From here the advertising went 
into a brief discussion of the pleas- 
ant things that could be done with 
a hundred dollars or more—especi- 
ally with Christmas not far off— 
plus the satisfaction of owning a 
new car. The close was as follows: 
“Let us explain how it will be pos- 
sible for you to own this car without 
putting down a cent and how you 
can get our check drawn in your 
favor for an amount from $100 to 
$300. With Christmas not far away, 
isn't this worth looking into?” 

This dealer also obtained some 
very excellent publicity by selling a 
number of Rocknes to the ice cream 
manufacturers of Washington to be 
given away each week to winners of 
a slogan contest sponsored by the 
ice cream people 


dealer, 2555 North Grand boulevard, 
announces the appointment of Ed- 
ward A. Kauffhan as manager of 
the service deprtment. Kauffman 
comes to the Weber-Deibel Com- 
pany from the Ford Motor Com- 
pany, where he acted as service 
traveler for the service department. 


* * - 

Two promotions in the high per- 
sonnel of the Buick-Olds-Pontiac 
Sales Company, affecting the St. 
Louis office of the company, at 2900 
West Pine boulevard, have just been 
announced here. G. R. Jones, for- 
merly zone manager for the com- 
pany for the Southern California 
zone, with headquarters in Los An- 
geles, has keen promoted to mana- 
ger of the St. Louis zone, succeeding 
H. A. Trevellyan, who goes to Chi- 
cago as zone manager. 


GREAT FALLS, MONT. 


The Ludwig Company, 2d Street 
and 2d Avenue North, which re- 
cently acquired the Ford Motor 
Company agency, held a_ formal 
opening this week. Among the dis- 
plays is a Ford V8 chassis that 
shows every moving part. 

This company was formerly the 
McKinney Motor Company and was 
purchased from H. W. Ludwig, Jr., 
ahd E. E. Ludwig, owners of the 
Ludwig Garage. 


Not Too Cautious 


Here is a bit of advice handed out to Plymouth dealers 


in connection with the announ 
is good advice for Plymouth 
dealers, particularly at a tim 
being launched throughout the 


cement of the new models. It 
dealers and also for all other 
e when a new line of cars is 
»> country. Incidenta!ly, didn’t 


a fellow named Shakespeare have a guy named Polonius issue 
some such advice to a young business man? 


Wild trading is the result of igno- 
rance! 

Playing them too close is the re- 
sult of ignorance! 

At the time of introducing a new 
model almost every one is anxious 
to make a great sales record. We 
get volume-crazy. Want to see a lot 
the new cars on the streets. 

Chiselers come around looking for 
a big allowance, and before you 
know it you've bought something— 
or maybe several somethings. 

Up to a certain point, it’s right 
to be volume-crazy. Let’s not lose 
any reasonable deals by being over- 
cautious. 

Let’s not be too cautious 
loose on figuring allowances. 
be wise. Let's buy right. 

How? By using the Used Car 
Brownbook. 


or too 
Let's 





‘from all 


MILWAUKEE SHOW 
LOCATION IN DOUBT 


Milwaukee, Wis., Dec. 7.—The 
location of Milwaukee's 1933 a'to- 
mobile show to be held January 14 
to 21 remains in doubt, as a result 
of a rulin€é by the local building in- 
spector forbidding the Milwaukee 
Automotive Trades, Inc., from hold- 


ing the show in the Eagles’ Club, 
The building inspector has ruled 
that the exhibition can be held in 
the Eagles Club only if gasoline 
tanks and batteries are removed 
automobiles. Palmer Han- 
son, secretary of the automobile or- 
ganization, declared these conditions 
impossible to meet. 


n— Ihis Ils Your Page 





|November 1, The high point 
|the year was reached on July 
| when stocks were estimated at 20s, 
000 units. There was an estimated | 


| ‘DEALER'S NEW CAR 
_ STOCKS DECEMBER 1 


| decline to 207,000 during July and 
00 a sharper drop to 186, by Sep- 
| PUT AT 155, 0) eee p to 5,000 by Sep 
| September saw sales running | 


| (Continued from Page 1) ahead of production again, with a 







Plymouth division of Chrysler Cor- , resulting decline in stocks to 175,000 
poration, got under way in pretty | The drop in October was from 175,- 
good volume in November. 000 to around 155,000 units. 

It won’t be surprising if inven- The following table shows the| 
tories of new cars continue in De- | trend of estimated new car stocks 
cember to show an upward tendency, | for the past three years, the figures 
this having been the tcndency in| being for the first of each month: 
the past two years, with the manu- 1932 1921 1930 
facturers pursuing the policy of in- | paplaf¥ ccc - isesee Stee eae 
troducing and sampling dealers with | March «see 181,000 305,000 515,500 
new models in Nuvember and De- | §?""! oo Tae aa eae es aoe 
cember rather than at the first of | June 200,000 307,500 459,000 | 
the new year. 2 a ad zss.oue 200,708 51,009 

For many years, and until the | September 186,000 400 360,000 
past few years, December represented | October ........ 175,000 235,090 339.300 

z P : November ...... 155,000 183,000 283,000 | 
the low point in production for the ! December . 155,000 = 151,300 = 276,800 
twelve months, whereas under the 
new policy either October or No- 
vember sees the bottom, with De- G. M. CANADIAN DEALERS 
cember witnessing a rather sharp TO VIEW NEW MODELS | 
upturn and an accompanying in- ~- = - 


crease in stocks. 
While under the influence of new 
models, December sales at retail may 


Toronto, Canada, Dec. 7 (UTPS). 
It is expected that 200 men, com- 
prising virtually the entire field 


exceed those of November, as was | force for eastern Canada of General 
the case in 1931, the gain is not| Motors Products of Canada. Ltd., 
likely to be as large as the increase | wil) gather in Oshawa, Ont., for the 
in production and shipment to deal- | first three days of next week for a 
ers. It may be said that although | preview of the 1933 models soon 
the year-end trend in production to be announced. and to discusse the 
has been reversed, the seasonal | comprehensive sales plan by which 
trend in sales is still downward until |it is hoped to make the year 1933 
well into December. bigger and more prosperous 


The conference will be held in the 
plant auditorium, under the direc- 
tion of C. E. McTavish, general sales 
manager. 


Stabilization of new car stocks 
during November at around 155,000 | 
came after four consecutive months 
of declines, running from July 1 to 


‘Used Car Selling Pric Prices | 








 abaametiee Daily News in this demantenens aft offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


of this paper. 5 
New York 


Make of Car 1932 1931 1930 1929 
Arh Go. cecesooee ‘645 '345-°545 295-'495 185 
pS EO 1250 ‘ ‘ 
Buick (s.) .cccess T75- 895 950- 645 425-485 225 
Buick (Med.) ..... $45-1095 995- 695 ake 
Buick (Big) ...... L259 775- 795 550 
COGS SS 2. ccccees 1465-1475 785-1150 495- 575 
CaGitias 12 ..ccess- 2659 1595 ; 
CES. wk tccveke 425-'450 310-'395 195- 209 145 
rvs Bok scsecs '645- 795 499- 609 250- 410 260 
Chrysler 8 . : 895 _ 
Chrysler ‘(Imp.) 975 ; . 
Cord , 775-1000 559 i 
De Soto 6. 545 325- 475 
De Soto 8 350 
Dodge 6 ..... 525 285- 295 285 
OE Serer Sad $75 
Essex ; 350 845 eere 
ae eer 425 275-'325 359 aaa 
INE soc ewa gd wanes 475 saad 
Pramknn 6 ...cccoces 895 '350- 545 
ei) 5 > Se 1959 1050- 1195 a 325 
Graham 6 as 265 225 
Graham 8 395 em 
SOG 55545 ens ceee 425 250 
Hupmobile 6 ........ Se $75 , 325 
Hupmobile 8 ........ eet *§25 395 — 
La Salle ‘ *1225 750-'975 495 
SE. Ce ea daewaee 1900 ae Ae 
BEBSIOOR SD ncccsoncen 195 475- 695 375 
Marmoin 16 ........ 2750 ; 
Nash 6 375- 475 250- 295 
Nash 8 peeasser ° ‘S99 as 
Nash (Acv.) , 325 
Cakiand 6 ....cces ‘215 
Oakland 8 er ee TD 395 saa 
Oldsmobile 6 ........ 695 495-'595 295 250- 275 
Oidsmobile 8 .... 345 ‘ : Pee 
NO Se cvccacns 1659 1075 “12 75 945-1350 395- 675 
Picrce-Arrow........ . '1875 795 
yi) 425- 515 1235 zs 
Pee ac aons S00 1225 
PEG OB... ncceesc 79 : oo 
Studebaker 6 ...... 7 495 af 
Studebaker (Dic.) 475 295 275 adr 
Studebaker (Coin.,) 195 395 175 
Studebaker ‘(Pres.) 745 : 450 295 
Siutz . 675 
Wi llys-Fnig ht 305 Kwa 
Will, s-Overiand S39 265- 295 Ft cae 
Lerend: ‘coach; ‘coupe; “roadster; ‘convertible; ‘victoria; “limousine; 
broughar-; “iourin; o¢ phacton. When no symbol is used the car is 
a sedan, 


‘or PEED TELLS CHICAGO 


| DEALERS OF DE SOTO GAINS 


Chicago, Dec. 7.—By the end of 
this year shipments of De Soto cars 
will have surpassed the total for 
1931, according to L. G. Peed, factory 
general sales manager, in the course 
of an address here Monday at the 
| Knickerbocker Hotel before 400 deal- 
ers and their salesmen, in which 
the 1933 De Sots models were de- 
scribed and shown. The luncheon to 


j the dealeres was arranged by James 


|G. Shelley, Chicago zone manager. 
“Our record of shipping more cars 
|during the current year than in 1931 
| will prove all the more remarkable 
in view of the 43 per cent. falling off 
for the industry in general,” de- 
|clared Mr. Peed. “Reports from our 
dealers show that 25 


per cent. more 


of them made money in the first 
nine months than in the correspond- 
jing period last year. They have 


found out that the Plymouths they 
sell cover their overhead expense 
and the De Sotos give them their 
extra profits.” 


—————<» 


Booths 
87-88-89 


“It will blow the lid 
off the Tate (Ohi ta va 
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Good Advice 
VERY dealer in the United States knows Tom Hay, 


formerly one of the leading automotive merchants of 
Chicago and now head of a used car market reporting 
organization. Tom Hay has had a comprehensive experi- 
ence as a dealer. He knows dealer problems forward and 
back. And he has added an experience from another angle 
in his present work. Obviously when such a man offers 
advice it is worth consideration. 

Tom Hay recently completed a trip pretty well over 
the country, during which he examined conditions and talked 
with dealers in many cities and most of the states. When 
he came back from this pilgrimage, he gave Automotive 


Daily News an outline of what he had seen and added a piece | 


of advice. This latter was to the effect that automobile 
dealers everywhere should organize to fight hostile legis- 
lation. 

This has been the contention of Automotive Daily News 
for.many years. We believed that dealers should organize 
and expressed that view before the need for it became so 
critically apparent as it is today. 

Mr. Hay says that whenever there are three or four 
automobile dealers in a town they shoud organize in a trade 
body. He found on his trip that in many places dealer 
organizations have been allowed to fall into “innocuous 
desuetude” during the period of depreSsion.. He urges that 
such somnolent bodies be awakened into active life or a new 
association be started. 

Our industry has been piled high with taxes aimed 


definitely at the automotive trade and at motor vehicle | 
We are paying higher taxes than any other indus- | 


owners. 
trial unit in the country, and unless we unite to offer 
battle against further mulcting, we are going to get still 
heavier burdens. One state has now raised its gasoline tax 
to 8 cents per gallon, the record to’ date. But this out- 
rage will be mild compared with future fuel taxes, unless 
we fight, and the only successful way to fight is to organize. 

The automotive industry is well and efficiently organ- 
ized. The National Automobile Chamber of Commerce 
represents the industrial unit effectively in fights against 
hostile legislation. The dealer division is partly organized. 
We have an efficient national organization, state associations 
in most states, but local bodies are the exception rather than 
the rule. The dealer division of the industry needs com- 
plete organization, with local associations supporting state 
groups and the national body in giving battle to reactionary 
forces in all legislative forums. 

Excessive taxes threaten not only those engaged in the 


business of supplying motor transportation, but users of it | 


as well. In many states trucks have been so heavily taxed 
that it is impossible to operate heavy units at a profit. In 
all states progressive increases in gasoline taxes are taking 
place. Unless something is done the 8-cent outrage per- 
petrated in one state may become a genera! condition, with 
the record imposition far higher than that. 

Users of motor vehicles should organize to fight legis- 
lation placing heavier burdens on them. There are truck 


and bus associations now in being in many states, fighting | 


the particularly heavy burdens placed on their operations. 
But ‘we need car owner organizations everywhere to help 
the good fight. The American Automobile Association has 
done yoeman service, but it needs the help of all car owners. 

The situation has developed to a point where we can 
truly say: ‘United we stand, divided we fall.”: If all classes 
of citizens interested in any way in motor transportation 
would unite and organize, we could stop this general attack 
by legislators instantly. But we need not only the manu- 
facturers and the dealers, but motor transportation users as 
well, all united in a battle line to let legislators, national, 
state and local, know that they will resent at the polls any 
further mulcting in taxation legislation. 


AUTOMOTIVE DAILY NEWS, THURSDAY, DECEMBER 8, 1932 


| A CRITICAL STUDY OF THE 


1933 BRITISH CARS 


THIRD INSTALLMENT 


The Scintilla starter is another 
instance in which a relay system is 
lemployed. Its pinion is brought 
linto engagement axially and at the 
same time slightly rotated. If for 
|}any reason the teeth of the pinion 
i\do not engage with those of the fly- 
wheel the pinion is withdrawn 
axially, partly rotated in the reverse 
direction, and pushed forward again 
into gear, It is claimed that by this 
method a very great reduction in 
wear of the flywheel teeth has been 
obtained. 

Scintilla exhibited their new igni- 
tion unit, the “Verte,” which is ex- 
tremely compact, and is an example 
}of their fine workmanship. The out- 
|side dimensions of the unit are ex- 


itremely small, as the overall height 
is only about 8 inches, and the 
diameter less than 4 inches The 


mechanism consists essentially of a 
rotating permanent magnet which 
produces an alternating flux in a 
laminated core which carries 
primary and secondary windings. Al 
the base of the machiiie the auto- 
|matic advance is fitted and at the 
top of the machine the make and 
break and distributor are housed. 
The automatic advance device is 
based on an entirely new principle, 
and no springs are employed. It 
consists of two packs of governor 
plates in the form of laminations 
|having various shapes and weights. 
The plates, which can_ rotate 
through a small angle, have 





the 
sets of plates is fitted the cam 
| which is operated by the plates and 
which controls the position of firing. 
As the speed increases, the partic- 
ular plates affected move outwards 
by centrifugal action, and when 
each plate reaches the limit of its 
travel it is put out of action and 
the position of the cam is controlled 
by the next pair of plates which 





have you. 














the | 


their | 
bearing pivots towards one side of | 
machine, and between the two} 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
Open to every one to say anything, anyhow, any time. The 

communications printed in this department represent the ideas and 
| opinions of our readers. They are not necessarily ours. 
something to say on any phase of automotive activity, wholesale, retail 
|| Or abusive, let us hear from you and we will tell the world. 


Calling for Cash or the Car 
Has Retarded Credit — 





come into operation. It will be seen 
that by this method the 
curve can be made to have prac- 
tically any shape within reason. The 
permanent magnet, made of cobalt 
steel, is of rotary form and has six 


poles. In consequence, there are six 
positions at which the flux in the 
system rises to a maximum; that is 
to say, t’ mathine will give six 
sparks per revolution. 

The electrical operation of the 
machine is different from that of 
any dynamo or ignition stystem. | 


though it closely approaches that of 
the inductor type of magneto. The 
| condenser, which is connected 
across the ignition point, is located 
between the primary and secondary 
winding of the coil. The whole unit 
is Gesigned so that the dimensions 
of the drive are standard and iden- 
tical with those of the battery dis- 
tributor. In consequence it can be 
fitted in place of any ignition head 
and no alteration whatever is neces- 
sary, provided the slightly increased 
height can be accommodated. 
Automatic advance for the igni- 
tion has been standardized on prac- 
tically every car, and in some cases 
it was supplemented by hand con- 
trol. In the new Lucas system ad- 
vantage is taken of the fact that 
|} at any fixed engine speed the intake 


| manifold suction is roughly inverse- | 


lly proportionate to the engine load— 
| that is to say, with a light load the 
|} suction in the intake is of a com- 
paratively high order. while on full 
load it is of a low value. This al- 


ond variable, which can be utilized 
|}in conjunction with a centrifugally 
operated mechanism to give an im- 
proved control. 

| trol consists of a flexible diaphragm 
jinclosed in a metal housing, one 
side of which is made airtight and 
connected to the _ inlet 
| The diaphragm is linked up to the 
idistributor head, so that variations 








If you have 





Sales, Says Reader 


Automotive Daily. News: In every 
firm and every: business there are 
| Succeeding cycles, first, the sales de- 
| partment is the fair-haired boy and 
|then the credit department is fed 
| the fatied calf, depending; for as 


|}much as anything else that I can) 


| see, on the kind of a night that the 
big chief had the night before. Cer- 
tainly there is little of reason or 
consideration for fundamental fact 
in these periodic upsets when every- 
| thing that the other department has 
| been doing is suddenly found to be 
| ‘all wet” and must be wrecked at 
‘any price to the individual business, 
and by multiplication through all 
|similar businesses, at any price to 
| the industry to which it belongs. 
Possibly the editor has never 
|bought an automobile on time, 
ithrough the use of the 
credit 
|}own, Or does not care to use it. 
It is, however, a safe bet that 
with an average intelligence he 
| would hesitate for some time before 


| buying an automobile or any other | 
“on | 


¢reasonably large  possessica 
time” at the present moment. 
For some time I was in charge of 


company in the territory 
served. It had almost all the busi- 
}ness in many months more than 
any other two of the largest com- 
panies put together. The money 
}out on wheels ran into three and 
{four million. 

| The sales and production depart- 
ments were clearly “riding high.” 


finance 








dealer's | 
when he hasn’t any of his | 


a district office for the most active | 


Then one day contro] was shifted 
|to the “credit minded" executives, 
{and then began a chain of events, 
duplicated in thousands of instances, 
which I] firmly believe is the prin- 
cipal] reason 
kind of serum the factories use, de- 
cent sales volume just cannot be 
;coaxed out of a suspicious public, 
jand sales continue to show a de- 
|cided inclination against using the 


| sales lever of time sales, and gave | 
the automobile industry its real im- | 


| petus. 
This Jatter is true in spite of the 
fact that department stores where 
I have made inquiry, radio stores, oil 
burner agencies and 
|sales agencies, report an experience 
entirely different. 
Your public today 
buy an automobile 
finance 


is afraid to 
on 


acquainted with such performance, 
is in my opinion the biggest draw- 
back to an increased volume of au- 
tomobile sales. 
Every normal 
make for a larger 
than ever before. Automcbiles are 
| wearing out, even to the point 
where many men do not even have 
to use a pencil to figure out to their 
complete satisfaction thet it would 
| be cheaper to replace their transpor- 
|tation than to nurse the old 
i*jallopie” along. But, lacking the 
|cash, they refuse to buy. 
| In my own case we weathered the 


| nitieeaiaiety 


(Continued on Page 11) 


coniition would 
credit. demand 


advance | 


teration in pressure gives us a sec- | 


The additional con- | 


manifold. | 


why, no matter what | 


refrigerator | 


time and | 
company performance in | 
those states, where I am reasonably | 





| in its shape, due to alterations of 


pressure in the induction pipe. con- 
trol the position of the distributor 
j} head casing. The vacuum control 
| mechanism 
| is quite independent of any timing 
variations due to movement of the 
| centrifugally operated mechanism 
| inside the distributor. The two 
| controls thus act independently as 
far as their operation is concerned, 
but the actual firing point is deter- 
mined by the joint action of the 
two mechanisms 

Electric windshield wipers have 
become practically universal as op- 
posed to the suction-operated type, 
and the latest models show consid- 
jerable improvement from every 
|} standpoint. In one Lucas type the 
motor and gear box are recon- 
structed as separate units, the mo- 
tor being mounted inside the glass 
jand the gear and rack mechanism 
for operating the wiper arms on the 
outside of the screen. This arrange- 
ment gives a particularly neat lay- 
out and takes up a minimum of 
space. lt also eliminates the use of 
| the coupling bar usually employed 
on dual arm wipers, and this again 
|allows a very wide angle of wipe 
External mounting of the gears 
renders the wiper practically in- 
audible. The motor is self-starting, 
hence the starting switch can be in 
and 


|any convenient position not 
necessarily near the wiper. 
The Scintilla screen wiper is of 


unorthodox design and is cylindri- 


(Continued on Page 5) 


(mittee 
| COMINGEVENTS | 


DECEMBER 
5- 9—New York. 
M. E. 


5-10—New York. Power and Mechanical 
Engineering Exposition 


5-10—Detroit. Motor and 


Annual Meeting A. 8. 


Equipment 


Manufacturers Association, conven- 
tion, Hotel Statler 
5-10—Detroit. Third Annual Joint lIrade 


Show, National Standard Parts As- 

sociation and Motor and Equipment 

Manufacturers’ Association. Conven- 

| tion Hall 

6- &#—New Orleans, La. 
sociation of Finance 
annual convention 

12-1%—Springfield, Ill. 
Association annual 
Nicholas Hotel. 


JANUARY 


j-l4—New York City. Nationa! Automo- 
bile Show, Grand Central Palace 

7-l14—San_ Francisco, Cal. Motor 
Dealers’ Association of San 
cisco. show 

7-15—Los Angeles, Cal. 
Car Dealers’ Association, 
annual show. 

%-14—St. Louis. Automobile Dealers’ As- 
sociation Show, Midwest Terminal 
Building 

9—New York, N. ¥. Society of Auto- 
motive Engineers’ Show. meeting. 
it—New York. 
Hotei Pennsylvania 
12-15—Springfield, Ul. 
tive Trade Association, 
14-21—Newark, Newark Automo- 
bile Dealers’ Association, show 
14-21—Buffalo, N. ¥. Annual show 


National As- 
Companies, 


Automotive Trade 
convention, St. 


Cer 
Fran- 


Los Angeles Motor 
twentieth 


[llinols Automo- 
meeting 


15-21—Cincinnati, O. Cincinnati Arto. 
mobile Dealers’ Association, show 

16-21—Brooklyn, N. ¥. Annual Show 

16-21—Philadelphia, Annual show 

16-23—Detroit. Highway and Building 
Congress 

21-28—Boston, Mass. Boston Automobile 
Dealers’ Association. Boston Com- 
mercial Motor Vehicle Association 
show 

21-2%—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 


22-26—Detroit. Annual S. A E_ meeting, 


Book-Cadillac Hotel. 


27-Feb. 15—Cairo, Egypt. International 
Salon. 
8-Feb. 4—Chicago. National Automobile 


Show. Coliseum 

| 9-0 5i—Washington, D. C 
Automotive Trades 

show 


Washington 
Association 


FEBRUARY 


{-11—Indianapolis. Twenty-second annus) 
show, Indiana State Fair Ground 


9-l1—springfield, 0. Springtield Avto- 
mobile Dealers’ Association, show 
11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra! Palace 
| "0-21—Cleveland, O. National Petroleum 


| Association 


! MEN OF MOTORS prefer the 


WOODWARD —icdeal location In the 
neart of automobile row; near amuse 
congenial 


ment center; quiet yet 

atmosphere; modest tariff 

Room with bath from $2 50 
Ownership- Management 
THOS. D. GREEN 





is arranged so that it’ 


Annual! 8. A. E.-dinner, © 
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The New England Auto Products;ing exhibited for the first time at 


Corporation, Pottstown, Pa., is edt wa S. P. A. — i 
: ne company is also exhibiting its 
meeting at oe show its zipper-type| .oresentative line of complete re- 
universal joint boot for Detroit re-| piacements of joints, parts or drives 
placement. The zipper boot obviates for Spicer, Mechanics, Detroit, Ford 
the necessity for dropping the joint | Chevrolet, etc. 


or shaft when boot replacement is | UTICA DROP FORGE 


necessary, thus doing away with | 
The Utica Drop Forge and Tool 


time consuming spring-type boot. | 

There is a jobber demand for such | 

a boot at a reasonable list price and | Company, Utica, N. Y., is making a 
attractive discount. 

This company is now supplying | motive tools at the trade show, in- 
pins, balls and gaskets for Detroit | cluding a number of new items that 
universal joints in boxes of twenty,| have not been exhibited before. 
also at attractive discounts. | Among the newer items at this 

New net prices have been issued|booth are an alloy steel angle: nose 
on Ford and Chevrolet universal/| battery plier, a pump nut plier for 
joints. Replacements are now avail-| all makes of cars and truck and an 
able for the 1932-33 joints. |ignition plier. A new brake adjust- 

The Neapco ball-bearing univer- | ing plier is also on view and a brake 
sals for truck replacements are be- spring plier of ingenious design. : 


A CRITICAL STUDY OF THE 
1933 BRITISH CARS, 


(Continued from Page 4) 


cal in shape, measuring about 2% has been improved and morc care- 
oe 2% anamon Mens. fuk study ‘made of the mounting, 
‘he fixing to e screen is by 4! which } : ‘ 
single bolt and the mechanism con- | wet BEES eR Tene: Oe =e 
sists of a rack-and-pinion drive |Petformance. If the mounting is 
operated through a double reduction | insufficiently rigid and is allowed 
gear. The motor is shunt wound ttn ff ee 

and has a bipolar field, the arma- | calaneer ot ee 
ture being of the tripolar closed cit-| “The new Bosch designs include a | 


cult type. It is in consequence self-. multinote horn set, which consists 
startin I S an exceptionally os : +? 
tarting and ha I y lof two or three horns tuned to dif- 


great reserve of power. Under nor- ferent notes and arranged so that 
|they can be opened either simul- 
taneously, giving a chord effect, or 
through a motor-driven rotary 
switch to produce a “tune” effect. 
The motor-driven type of horn 
not holding its own, the chief 
reason being the comparative slow- 
ness of response and the greater at- 
| tention which the character of the 
mechanism requires. The blower 
type of horn is in evidence in a few | 
cases and is chiefly seen on the} 
higher-powered cars. A large vol- 
ume of sound can be obtained from | 
this type of horn, which is essen- | 
tially bulky, and a comparatively | 
musical note can be obtained. This | 
type also suffers from the defects | 
as regards quickness of response, | 
so that it Is usually fitted as well 
as and mot instead of a high- | 
frequency type. 

The Scintilla stop-light incorpo- | 
| rates thermostat contral, which pro- ; 
|duces a _ flashing gignal,_ the} 
| méchanism being similar to that | 
jused in their direction indicator. | 

Single plate clutches are univer- | 
sal, except, of course, in those cars | 
.| fitted with the Wilson self-changing 
gear box or the Salerni transmission. | 
| Morris Motors still adhere to the| 
single disk with cork inserts running | 
in oil. 

The three-speed gear box is prac- | 
| tically extinct as far as cars of Eng- 
ilish design and manufacture are 
|concerned, but Continental and | 
American firms provide only three | 
speeds on cars ranging from the | 
|} smallest to the largest sizes. Prac- | 
tically ‘every gear box has helically | 
cut teeth for the ratio immediately | 
below top gear, and many four- 
speed boxes have helical gears on, 
both second and third speeds. True 
;synchromesh devices have not gained | 
| ground, but mechanisms giving a} 
similar effect by speeding up the | 
gear shafts prior to final engage- | 
ment are widely used. 
Probably the outstanding feature | 
of the show, so far as gear boxes | 
are concerned, is the success of the | 
Wilson self-changing box, which was 
standard on six makes of car and | 
was fitted to one or more models of 
four other makes. A newer and | 


as the 


is 





AES 


SYA 


4 Brrr 
SOSSAASSSS 


IAA 


Scintilla “Vertex” Magneto 
mal conditions the current taken 
does not exceed 1.8 amperes at 12 
volts, so that the efficiency of the 
machine is extremely high consid- 
ering its small size. The design of 
the machine is such that easy access 
is obtained to the brush gear and 
also to the driving gear if required. 
Considerable improvement has 
been made this year in high- 
frequency horns. The efficiency | 


| 
| 





| 


(Continued on Page 9) 


comprehensive showing of its auto- | 


a 


to absorb energy, the note of the}. 


| BURGESS BATTERY 


The Burgess Battery Company 
|} occupying booths 486 and 487 at the 
The company is exhibiting 


is 


| show. 
| its complete line of dry batteries for 


| lites, 

The Burgess ignition booster will 
have a featured place in the exhibit 
;and a new flashlight screwdriver, 
|which has just been placed on the 
market. 


A. I. D. HAS COMPLETE 
|” “MODEL STORE AT SHOW 


The Allied Independent Dealers, 
|Inc., has a complete model store 
| set up-at the entrance of the audi- 
| torium in Detroit for the benefit of 
the representative wholesalers in 
various parts of the United States 
who will be interested in a volun- 
tary chain movement which will put 
the independent dealer in a position 
to secure his share of the accessory 
business that can only be obtained 
providing that a plan of open dis- 
play, priced merchandise, 
displays and advertising 
attract the public, is used. 

This is one of the few methods 
which the independent dealer and 
wholesaler can hope to secure any 
volume of business: in the future, 
and those wholesalers who are in- 





that will 


SO x RQ Qaannss WY 


SSS 


L. D. FRINT, President 
Nash Print Motor Co., Mtlwamkee 


HEN L. D. Friat, President of the Nash 
Frint Motor Company, became Nash dis- 
tributor for the Milwaukee area and all of Upper 


Michigan, he brought to Nash 


his twenty-four years of successful automobile 
merchandising experience in Wisconsin. 


Highly successful himself and 


the fundamentals upon which depend the suc- 
cess of both dealer and factory, Mr. Frint 
quickly closed a contract with Nash when it 


was made available. 


Commenting upon his pleasure in joining the 
Nash organization, Mr. Frint gave the follow- 
ing three reasons for his action in lining up 


with Nash: 


Ist 1 have watched the progress of Nash prod- 
ucts and the Nash Company for the last several 
years, and have felt that behind the scenes must 
be some good old-time management which was 
taking into account the interest of the Owner, 


Dealer and Distributor. 


window. 


terested in the accessory and auto- 
i supply business in the future 
will afford themselves the _ op- 
| portunity of looking over the A. I. 
|D. set up in Detroit this week. 


~ ALUMINUM INDUSTRIES 


radio, flashlight and ignition service | 
and also its flashlights and snap- | 


Several new items are announced 
|as additions to the line of Permite 
products, which now covers all the 
most important service parts. 

The complete line of Permite 
products is an exhibition at the 
Joint Show. The high spot of the 
exhibit is the premier presentation 
of the Permite “Plan of Progress.” 
The whole exhibit has been designed 
to create and concentrate attention 
on ‘this plan, details of which were 
explained to interested jobbers in a 
special jobbers’ room at the Book- 
Cadillac. 

Better merchandising of motor re- 
conditioning jobs by repair shops 
and greater confidence of car own- 
ers in these shops are the prime 
objects of the “Plan of Progress.” 

The plan includes promotional ac- 
tivities and materials to facilitate 
the accomplishment of these objects 
at every. step between the car owner 
and the authorized jobber. 

The soundness of this plan, it is 
said, has been demonstrated during 
the past year by a “Small Car Re- 
conditioning Program” which worked 
out very successfully for jobbers and 
shops who conducted the-test cam- 
paigns. 





| 


| 





| 
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McCORD RADIATOR 


The McCord Radiator & Mfg. 
Company’s éxhibit at spaces 158- 
161, National Standard Parts Asso- 


|ciation and Motor and Equipment 


Manufacturers’ Association Show, 
Convention Hall, Detroit, contains 
one of the largest gasket boards ever 
built. Made of steel, it is 40 feet 
long by 6 feet high. 

Due to a unique design developed 
by McCord, space for carrying gas- 
kets is utilized in units of % inch, 
the result being that this board pro- 
vides more than one-quarter million 
possible gasket hook combinations. 
More than two thousand different 
sizes and types of McCord copper 
asbestos, cylinder head, manifold, 
special and small gaskets are dis- 
played. In addition, displays of 
cork, felt, Vellumoid and paper 
gaskets are shown. This board sug- 
gests a new method for distributors 
and dealers fur carrying their gasket 
stock, 

Gaskets well displayed are half 
sold, and this type of board enables 
a. jobber to bring the most often 
used replacement part—gaskets—out 
where they can be seen and bought. 
Because more gaskets are used than 
any other part, the reputation of 
“gasket headquarters” naturally 
brings much other related parts 
business to the distributor who car- 
ries the gasket stock necessary to 
maintain this reputation. 


ED 


FRINT OF 
MILWAUKEE 
JOINS NASH 


~~ 


noticeably. 
the benefits of 


well versed in 


2nd The design, performance, salability and 
price of the Nash products have stood out 


3rd The financial success and standing of the 
company, its fairness to stockholders, and at 
the same time, its ability to remain liquid with 
healthy cash reseryes, and its ability to make a 
profit on present-day volume, is outstanding. 


It is significant that the factors mentioned above 
by Mr. Frint have not “just happened,” but are 
the result of carefully laid plans carried to suc- 
cessful completion by the management of Nash 
Motors. The factory that makes money for itself 


usually makes money for its dealers also! 


The Nash franchise today is perhaps the most 
desirable in the industry. The facts about Nash 
sales opportunities are yours for the asking. 
Write to the Sales Manager, The Nash Motors 
Company, Kenosha, Wisconsin: 


NASH 


$777 to $2055 .. 


ADVANCED EIGHT 
133-inch Wheelbase 


BIG SIX 


1 16-inch Wheelbase [21-inch Wheelbase 


STANDARD EIGHT 


Prices 


SPECIAL EIGHT 
128-inch Wheelbase 


6. factory 


(4283) 


AMBASSADOR EIGHT 
142-inch Wheelbase 
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President 
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President 
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G. M. Williams 
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President 





A. R. Erskine 
President 
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Presidents 


“A Constructive Service” 
W. P. Chrysler, Chrysler Corp. 


“In my opinion, the Automotive 
Daily News performs a very con- 
tsructive and useful service to the 
automotive industry. Let me wish 
you good luck and long continuance 
of your helpful service.” 


“Great Value” 
—L. A. Miller, Willys-Overland 


“I read the Automotive Daily 
News regularly and consider it of 
great value.” 


“Part of our daily routine” 
—L. P. Fisher, Cadillac 


“The Automotive Daily News is 
read with great interest throughout 
the Cadillac organization. There are 
articles in this publication of interest 
to everyone in the automobile busi- 
ness, and it is one of those things we 
become accustomed to which fills a 
need and is a part of our daily 
routine here at the plant.” 


“Comes to me personally” 
—Alvan Macauley, Packard 


“We subscribe for several copies of your 
paper and one of these comes to me per- 
sonally. 

“Automotive Daily News contains helpful 
data and interesting news about the auto- 
mobile industry. It does not use too many 
pages to do so and is appreciated for that 
reason also.” 


“Aggressive and newsy” 
—W. J. McAneeny, Hudson 


“I have looked upon the Automo- 
tive Daily News as an aggressive 
and newsy publication, and have 
often wondered how you developed 
quite as much news out ef the busi- 
ness.” 


“Regard it very highly” 
—G. M. Williams, Marmon - 


“It is needless to say that I regard your 
publication very highly, as I think I have 
already expressed this to you many times 
before both personally and by letter. I 
can realize that it must be somewhat of 
a task to publish a daily newspaper re- 
garding any single industry and I think 
you and your whole staff have done a 
most excellent job of it.” 


“Enjoy the paper” 
—E. S. Gorrell, Stutz 


“I enjoy the paper ever so much, 
indeed. It is a pleasure to me to be 
a constant reader of your good 
paper.” 


“T read (it) regularly” 
—A. R. Erskine, Studebaker 


“I read the Automotive Daily 
News regularly and find it very in- 
teresting and helpful because of the 
news it contains. Frequently I get my 
first information of happenings with- 
in the industry from its columns.” 





Byron C. Foy 
President 





. H. Beal 
President 





WwW. R. Angell 
President 





Rey Faulkner 
Vice-President 
In Charge of Sales 





C. H. Bliss 
Vice-President 
and Director of Sales 





Presidents 


“Mine of information” 
—Byron C. Foy, De Soto 


“Thank you for the marked copy of Fri- 
day’s Automoti-e Daily News, with the in- 
teresting editorial, ‘Every Shoulder to the 
Wheel.’ 

“We of the Chrysler Corporation certainly 
agree with you that ‘hard work, plus a 
good product, will yield its accustomed har- 
vest in 1933.’ 

“I appreciated your thoughtfulness in call- 
ing this editorial to my attention. I must 
tell you, however, that I had already read 
it, as the Automotive Daily News is on my 
desk every morning. 

“I should like to take this opportunity t> 
state that we feel that the Automotive Daily 
News plays a very important role in our 
business. It is certainly a mine of infor- 
mation to those of us who so closely each 
day watch the trends and events of the 
automotive industry.” 


“It is of real value” 
—W. H. Beal, Auburn 


“IT regularly read the Automotive 
Daily News, as I find it keeps me up 
on the latest developments in the 
indutsry. It is of real value. 

“A copy of your paper is passed 
around regularly to the various of- 
ficials of this company.” 


“Up to the minute” 
—W. R. Angell, Continental 


“As a regular reader of the Automotive 
Daily News I am very happy to express 
my appreciation of the value of this publi- 
cation. Coming, as it does, daily, it xeeps 
everybody in the industry posted right up 
to the minute regarding all important de- 
velopments. I know of no other industry 
which has such satisfactory means for dis- 
seminating news, especially pertaining to 
the industry itself.” 


Vice-Presidents 
“You should ask me” 


—Roy Faulkner, Pierce-Arrow 


“You should ask me if I am a regular 
reader of the Automotive Daily News! Of 
course I am, and believe it is exceedingly 
well read throughout the plants of the 
industry, as I know my copy goes through 
three or four hands at least before it is 
discarded. 

“T think it is a great thing for the in- 
dustry to have this interesting daily news- 
paper.” 


“Recommend it” 
—C. H. Bliss, Nash 


“IT am very much in favor of the Automo- 
tive Daily News. I think it is a splendid 
medium through which the news of the 
industry is circulated to those engaged in 
the automobile business. 

“I have remarked several times that in 
my contacts with distributors and dealers 
I invariably find a copy of Automotive 
Daily News in their offices, and I can 
recommend it most highly.” 





R. S. Cole 
Vice-President 


in Charge of Sales 





J. W. Frazer 


Gen. Sales Manager 


H. G. Moock 


Gen. Sales Manager 





A. vanDerZee 
Gen, Sales Manager 





. G. Poxson 


E 
Gen. Sales Manager 











Leade 


E cannot, in this limited space, publish all (see 
News, but those leaders whose generous ex) 
general attitude throughout the industry. Whe 
shop-equipment factory, the men in authority, th 
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ee-Presidents 


“My first interest” 
k. S. Cole, Hupp 


I have rceived your letter of November 

ind am very frank to admit that of all 
motor publications to which we sub- 

ibe, my first interest is always in the 

omotive Daily News. 

I consider it a very interesting issue, as 


onci brings to the attention of the 
der th@current news in regard to our 
istry.” 


les Managers 


“Very good” 
—J. W. Frazer, Chrysler 


in my opinion your publication is very 
i—it contains a good spread of news of 
industry briefly and concisely com- 
d—in: addition to the tabulation of 
stration data which is valuable informa- 


The Automotive Daily News is routed 
ugh‘our Sales Department to all of our 
tives and department heads.” 


“Fine and newsy” 
—D. E. Ahrens, Cadillac 


I personally read the Automotive 
ly News almost every day when 
m in the city, and I think it is a 
fig and newsy publication 
2éd.” 


“Like it” 
—H. ©. Moock, Plymouth 


[ do read Automotive Daily News 
ften as time permits and like it 
juse—in a word—it’s ‘crisp.’ ” 


“Concise” 
A. vanDerZee, Dodge 


thought you would be interested in 
ring how we, here at Dodge, feel about 
Automotive Daily News. As you know, 
et it regularly, and are very much in- 
ted in each issue because it seems that 
| is -gways something in your paper 
is of real interest with regard to auto- 
je activities. 

is up to the minute and concise. I 
that the Automotive Daily News is ren- 
g the automobile trade a real service, 


“Informing” 
—E. G. Poxson, Reo 


do read the Automotive Daily 
S regularly and I find it both 
resting and informing. 

feel certain that a great indus- 
such_as ours can get much good 
1 a daily newspaper devoted to 
industry.” 








N. A. Beardsley 
Gen, Sales Manager 





S. V. Harding 
Sales Manager 





J. E. Williams 
Viee-President 
in Chareg ef Sales 





Henry Krohn 
Gen. Sales Manager 





F. L. Wiethoff 
Sales Manager 


ership 


ll (see note) executives’ opinions about Automotive Daily 
us expressions are found on these pages indicate the 
. Whether in car or truck plant, accessory, parts or 
ity, the leaders of the industry, express their interest in 
2ader in the automotive news field. 





Sales Managers 


“Valuable Publication” 
—wN. A. Beardsley, Willys- 


Overland 

“When a man is doing good work, a pat 
on the back doesn’t hurt. 

“You therefore may be interested to hear 
some good words about the Automotive 
Daily News. 

“As one of your most consistent readers, 
{ want to say that it is one of the most 
valuable publications I receive. Copies are 
routed to all Willys-Overland executives, 
and in my travels over the country I see it 
on the desks of many Willys-Overland 
dealers. 

“Your retail salesmen’s page is particu- 
larly interesting and valuable because it 
gives opportunity for an exchange of ideas 
that is very helpful to the great body of 
men who are delivering the goods at retail. 

“Best wishes for your continued success!” 


“Quite a factor in the trade” 
—S. V. Harding, Marmon 


“Speaking for both Mr. Tenney and my- 
self, we will be glad to give you our reac- 
tion to the Automotive Daily News. 

“We both read the publication regularly, 
at least to the extent of looking over the 
headlines for current developments in the 
industry. The same is true of other execu- 
tives here in our office. 

“It seems to me that your good paper 
has become cuite « factor in the trade. We 
have been so much of that opinion that we 
have given you some small advertising re- 
leases from time to time. 

“The publication is an ideal means of 
keeping ‘automotive wise,’ and I only wish 
there was some way I could arrange to 
have the paper follow me on my frequent 
trips through the territory.” 


“Read every copy” 
J. E. Williams, Franklin 


“I am mighty glad to tell you, in answer 
to your letter of November 7, that I read 
every copy of Automotive Daily News and 
I believe every manufacturer and dealer 
should read every copy. I find in my 
travels, which have been very extensive 
this year among dealers, that this is in- 
variably the case. 

“IT am very glad to pass this information 
on for what it is worth, and your remind- 
ing me of it does not in any way make it 
less spontaneous.” 


“Keeps us posted” 
—Henry Krohn, Continental 


“I am a consistent reader of the 
publication and look forward to re- 
ceiving it because it contains a lot 
of timely, interesting, articles. It 
sort of keeps us posted on Current 
happenings within the industry.” 


“Invaluable” 
—F. L. Wiethoff, Rockne 


“I look forward to the Automotive Daily 
News each day as eagerly as I do the daily 
newspaper, as i: is always filled with inter- 


‘esting news about our industry, and con- 


tains so much valuable information that is 
not available from other sources, at least 
not as promptly. 

“It is my opinion that the Automotive 
Daily News is an invaluable publication to 
anyone connected with the automobile 
business.” 
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Those interested in reading opinions of 


NO I FE: executives in truck factories 
ec 


plants please drop us a note, Automotive 
Daily News, 350 Hudson St., New York 








Directors of Purchases and Engineers 


“Outstanding” 
—F. M. Zeder, Chrysler 


“I consider the Automotive Daily 
News an outstanding publication in 
its field. Its news items are reliably 
informative, and the editorials sound 
and interesting.” 


“More ... in its few pages” 
—K. M. Wise, Pierce-Arrow 


“The Automotive Daily News 
comes to my office regularly, and 
while I cannot devote as much time 
to its perusal as 1 would like, 1 feel 
that more information pertaining to 
the industry is contained in its few 
pages than in any other publication 
I know.” 


“Valuable to Engineers” 
—R. E. Cole, Rockne 


“We consider the Automotive Daily News 
a valuable publication to automotive engi- 
neers, inasmuch as it keeps us in daily touch 
with news items of interest in the auto- 
mobile field. While this is not a technical 
publication, it conveys enough late informa- 
tion to keep one posted very accurately as 
to just what is going on each day in the 
automotive trade.” 


“ Like it best ” 





F. M. Zeder 
Vice-President in 


Charge ef Engincer'g 





K. M. Wise 
Direetor ef Engineer's 





R. E. Cole 
Chief Engineer 


—R. B. Miller, Pierce-Arrow 


’ “The writer has been a regular reader of Automo- 
tive Daily News and takes pleasure in telling you that 


he enjoys every issue. 


- 


“Of all the publications that we receive here we like 
this the best and we trust that you will continue your 


good work.” 


“A necessity” 
—G. H. Bancroft, Willys- 
Overland 

“TI would consider the Automotive 
Daily News a necessity to anyone 
connected directly or indirectly with 
the automotive industry. 

“The paper fills a very detinite 
need and covers the automotive 
news in an admirable way.” 





G. H. Bancreft 
Gen, Purchas’g Agent 


“More (interesting) than any other” 
—P. O. Peterson, Rockne 


“T wish to say that I am a daily reader.of the Auto- 
motive Daily News and-I can quite sincerely say that 
I read it with more interest than any other automobile 
trade journal. I derive a great deal of valuable in- 
formation and statistics from your publication and sin- 
cerely hope that I may continue to be a subscriber to 
the Automotive Daily News for some time to come.” 


“Ahead”—G. E. Smith, Reo 


“I am a fairly regular reader of 
Automotive Daily News. The news 
it presents is of general interest, 
and does not pertain particularly 
to the problems of purchasing. Its 
news reaches us somewhat ahead of 
that of the trade publications, and in 
my opinion its chief value lies in 
this fact.” 





G. E. Smith 
Purchasing Manager 
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1 |than seasonally. The distribution] reach a grand total of $10,530,000 of Ohio Railroad during November to- | this year have been very succesful. 
\ ON THE OTHER HAND tof finished and semi-finished goods} construction, which it is contem-|taled 150,965, a decline of 26,501 cars | According to A. E. Barit, president 
lin New England was slightly greater | plated will be done by the Philadel- | from the previous month and 31,401 | of Hudson-Essex of Canada, % in 
/in October than in September, and | phia Electric Company system in the | below the corresponding period of|the face of a decrease of 28.2 per 
ww TREND employment in Massachusetts man-| year before us.” , 1931. The daily average rate wasj|cent. for the industry generally, 
ON UPWARD 5 ufacturing plants also increased | —_—— |6,290 cars, a decrease of 536 carsjregistrations of Hudscn and Essex 
Boston, Mass., Dec. 7.—Since the contrary to the usual seasonal move- | CAR LOADINGS RISE from the previous month and 1,309 | cars ae. see es = 
nd busi- | ment cars below the like riod of last | October, 2, as compared w e 
ree bana haa pen ; a ey SOR Se a a | year "= same period for 1931 have increased 
ness has been awaiting evelopments | $10,000,000 EXPANSION {ended December 3 the Wabash Rail- | ° _—— 33.5 per cent. Naturally this has re= 
upon war debts (specifically the De-| philadelphia, Pa., Dec. 7.—A con-| way loaded 10,943 revenue freight) (yyarp FACTORY EXPANDS | sulted in a material gain in stand- 
cember 15 payments. by foreign | struction program . exceeding $10,- | cars, against 10,188 cone in the pre-, Brooklyn, N. Y., Dec. 7.—About | ing for the Hudson-Essex organiza- 
countries), intemmational relations | 000,000 for 1933 by the Philadelphia | ceding week and 12,312 cars in the 50,000 square feet in the plant for- | tion. 
and the tariff issue, according to | Electric Company was announced | like week of last = The “ie | merly occupied by the Dunlop Hat | =~ - 
the current summary of New Eng-| tonight by its president, William H.| from the week before was due to) : a ; 
: : ; ; , ‘ ita ‘ : — ompany at Park and Nostrand 
land Business, issued yesterday by| Taylor, in his annual address to|the absence of any holiday in aaa YC avesition ta bests ieened | STOCKHOLDERS GET DATA 
= Nati aw ank -le ; mber 3 week. ee oe? aa ased | 
the National Shawmui Bank of Bos employees. Decen . in|by the National Chair Company | ON KELSEY HAYES PLANS 
ton. | “We shall have expended at the Norfolk & Western Railway in from the Bryndun Corporation aes ae 
During the month of October the | close of this year $8,800,000 upon | November handled 84,452 loaded | The plant will be used ree the 
bank reports that favorable signs of | various works, with a carryover of|cars, against 95,517 cars in October | wameieaties of dials aml teebhe Detroit, Dec. 7—The stockholders 
improvement were indicated by the/ work not yet completed into 1933 of | and 85,097 in November, 1931. Cars Sanh ante ity fomeee having outgrown | protective committee of Kelsey- 
more than seasonal increases in pro- / $2,450,000, making a total program | loaded on own lines totaled 70,863, its camaeah quarters at Grand Street | ayes Wheel Corporation is sending 
ductica, distribution and employ- | for 1932 of $11,250,000," said Mr.| against 79,626 in October and 69,881 cad aan potty nes a yes ae 
ment in New England. The broad | Taylor. |in November, 1931. Cars received xa si ze to preferred and common 
decline in commodity prices was an “Estimates for 1933 call for an ex-| from connection in November came HUDSON IN CANADA holders an analysis of the assets aad 
unfavorable factor. October was the | penditure upon new construction of |to 13,589, against 15,891 in October : f the | liabilities of the corporation prior to 
fourth consecutive month im which | $11,060,000. If we add the 1932! and 16,216 in November last year. | Detroit, Dec. 7.—Operations 0 seanidation which mag take 
New England manufacturing plants| carryover and deduct the estimated | Cars loaded and received from | Hudson company in Canada since aes reorg 
increased their operations more carryover into, 1934 of $2,980,000 we connections by the Baltimore & opening its plant in Tilbury early place. 
L105 
’ o 2 FRANKLIN.—6-cyl. 152 W. B. NASH—8-cyl. 128 PLYMOUTH—4-ocy 
AUSTEN Sey, 29% ae = a > Supercharged Airman Special Twin Ignition Eight Models Stan. Coupe ....495|/Sedan.......... 595 
5-100 Standard Models “aa of af bh el Brougham .2,445 2 Coupe ........1,270\5 4-dr. Sedan. ...1,320 Spt. Coupe ..... 545|Cabriolet .........595 
(5 wire or wood R.S.) (5 wire or § Sedan........ 2,345|Vic. Brougham .2, De «++. 1320'S Victor 1'395 PONTIAC—6-cyl. 114 W. B. 
Business Coupe. ..675|5 Phaeton Sedan. 845. wheels ....... 1,435} -wood wheels)..1,495 Coupe .........2,345|7 Sedan ........2,545 4 Sones ad». .1.395'5 ‘ede. Con "2 Stan. Coupe: ...635/5 4-dr. Sedan’. 725 
5 2-dr. Brougham. 725|Speedst ex ° 845 5 Coupe (5 wire or {5 Con. Sedan ‘6 Con. Coupe..... 2,390, Speedster wire 4 Con. oad... .1,395 5 . wo d 645|2 Con. Coupe .. 764 
ir 9 heel 2,545 | Sedan ........1.475 5 2-dr, Sedan |, 645 ; 
4 Full Sedan..... 775\7 Sedan 1136 wood wheels).1.475| wire or wood Club Brougham.2,395' wheels) .......2, 4 Coupe (R. 8.)..715/5 Custom Sedan 795 
Cus. Type Cabri..795| W. B.1 ‘ 875 5 Sedan (5 wire or | wheels: “s 1,695 Oxford Sedan. .2,395|Limousine ... 2,695 NASH—S-cyl. 133 W. B. ers son th, it 
. o 6 ‘oy — VY -8. 7 . . 
AUBURN—S-eyl. 127 W. &. wood wheels 1.975) 5 os" ae 3.978 FRANKLIN—12-cyl. 144 W. B. : Advanced Twin Ignition Bight Sosets PONTIAC aa > on 
; ee 5 Sedan 3.885'7 Sedan ........3,934 54-dr. Sedan...1,595)5 Victoria ...... 1,785 2 Stand. Coupe. ..845}Con. Coupe .... ss 
Custom age Dual Ratio Models CHRYSLER IMPERIAL—S-cyl. 135°W. B. Club Brougham. 3,885| Limousine - 4.185 4 Coupe ........ 1,.095)5 4-dr. Con 4 2-Dr. Sedan ....845 —- wo see o35 
Business Cou -805|5 Phaeton Sedan 975 , 4 _ ian 4 Con. Roadster.1,795| Sedan ........1.475 4 Coupe (R. 8.), .925|Cus om edan ..1,028 
5 2-dr, Brough yarn 855 Speedster. ........975 sat Oy yg is cen pag eg GRAHAM—#-cyl. 113 W. B. NASH—S-cyl. 142 W. B. REO—MODEL 8—11; W. B. 
pe nay 905)7 Sedan (136 ; wheels) ......1,925| wheels) 2,195 Town Sed.(2 win) 680\Sedan (3 win.)...710 Ambassador Twin Ignition Fight Models Flying Cf a 
Cus. Type Cabri..638} W. B.)... 1.005 5 5 “wire o1 free 5 Stan. Sedan "993) ston. vertible 
5 Sedan (5 wire or | GRAHAM—6-cyi, (1938). 118 W. B. = 54-dr. Sedan. ..1,855'T7Sedan ....... 3.955 % c 1.045 
AUBURN—12-cyl. 13% W. B. wood wheels) . 1.945 2 Coupe 25/4 Coupe (R. 3.)...975 3 4-dr. Brough. .1.855'7 Limousine 2.055 a axes wT ee : as 
12-160 Standard Models CHRYSLER IMPERIAL—8-cyl. 146 W. B. 5 Sedan |:....... 975|Con. Coupe - OLDSMORILE--0-e71. ; 1164, W. Bry? ieee ete 1 fen 1.565 
Dasiness Coupe. ..915/Cus. Type Cabri. 1.008 Custom Models ee  gadr. Sedan “O18'4-dr. Sedan 955 Victoria "2222.1 11,5651 m 
$ Pull dean ‘Loasiapeedster to 5 Cl. Cpid. Sedan |7 Sedan limousine eee ee __ Bus. Coupe ......875'Con. Roadster. || .955 REO ROYALE—8-cyl. 141 W. B. 
ie : (6 wire or | (6 wire or wood tandar .< Sport Coupe ..... 925'Patrician Sedan. .990 seqan Victoria. 1,785i|Coupe ........ 1,785 
AUBURN—1I2-cyl. 133 W. B wood wheets! 2.895 wheels) ......3.298 2 Coupe ......... #2514 Coupe (A. 3.). 935 OLDSMOBILE—8-cyh, 11644 W. B. ROYALE--8-cyl. 195 W. B 
- 7Sedan (6 wire '§ Phaeton (6 5 Sedan ......... 975) L-32 Models 4 REO —-oyl. 1394 . B. 
Se ee eee, ee aoe Se | a GRAHAM—8-cyl. 128 W. B 2-dr. Sed “Wib\4-dr. Sedan 1,055 Custom Models 
Business Coupe.1,105|Cus. Type Cabri. 1,225 wheels) ...... 2,995): wheelsi ... 3,395 a —S-eyl. I - B. 2-dr. Sedan ......¥i5)4-dr. 2 «++ 2058 me: cen. Couns ....3.68 
§2-dr. Brough. .1.138/5 Phaeton Sedan 1.275, 2-4 Con. Coupe 5 Con. Sedan (6 By Bone pes. Couee ... . Samgen., meateser.... 12a Coupe ee 214851 . 
4 Full Sedan. .. |1:205|Speedster ... J\298 Roadster 16 +} wire or wood 2.Coupe ........1,000}4 Coupe (R. 3.) 1,05@ Sport Coupe ...1, atrician Sedan.1, ; tithe 0.8. -Gen. 190 W. 2 
IS? . wire or wocd | wheels .......3.595 § Sedan ........ 1,050}4 Con. Coupe ...1,07@ PACK ARD—8-oyl. 17734 W. B. . ROCKNE—6-65.  6-cyl. . B. 
AUSTIN—4-evl. 75 W. B. wheels) ......3.295 UDSON—8-eyl.. 1109 W. 8 4 Light Eight Standard Models 
; : q 4 - f -eyl. ° . mie, , 635 
Business Coupe...275}Roadster .........305 : —H-cyl. 13342 W. BB. . DROGGB 6 00<060 1,895|2-4 Coupe Road.1,944 2 Coupe ... -685|/5 Sedan ‘é 
Spl. Business : \Coupe ee eT os ‘ Mandaré Series 5 Coupe Sedan. .1,940.3-4 Coupe ...... 1,94 Coach ..........595|Cony. Roadster.. 875 
Couve .......,.295'Sub. Coupe . 375 Sedan . ..+++3,305,;Cabriolet .... 2,495 Business Coupe. 993 Standard Sedan 1,095 PACKAR S-cyl. 12914 W. B. - 4 Coupe ee" g20IConv. Sedar . 695 
’ Brougham .....2,395'Phaeton Sedan 2,595 Coach ......... 1,025| Special Coupe...1,015 a Eight ROCKNE—6-65. 6-ey). 110 W. B. 
BUICK—34-3@ Series. 119 W. B. 4 4 Coupe ..... 45,|Con. Coupe......1,19% ia , , 
2 Coupe 99515 Coupe 1.085 DE SOTO—4-cyl. 113 W. B. Town Sedan....1, } SO 6c icdbcetanetos ete aork at ads ae De Luxe Medels 
Special Coupe..1. > ee Standard Models . PACKARD-—8-cyl. 13612 W. B. 2 Coupe ........630/5 Sedan ... 680 
Sedan eels eH tte = ‘ as a9 HUDSON—S-cyi. 196. W. B. Standard Eight WE. Skceswayen 640\Conv. Roadster ..720 
+ 1,045) 2 Bus Roadster. .675,4 Coupe (R S) 735 Sterling Series 7 Tourin ‘2.70015 Club Sedan 2.u%5 4 Coupe ........665\Conv. Sedan .... 740 
BUICK—38-60 Series, 127 W. Be BiOgham |. ease Phaeton 212... 775 SUt Sedan ....1,25iSpecial Sedan. .”.1.293 2.4 Coupe |||): 12:795|7 Sedan -....3.035 = ROCKNE—6-75. 6-cyl. 114 W. B. 
Special Coupe .1,274|Con. Coupe ....1,365— . Pe tent . ; HUDSON—8-cyl. 132 W. B. 4 Phaeton |||. .2,850/5 Spt. Phaeton. .3,150 Standard Models 
Series 1,319'Con. Phaeton ..1,535 DE SOTO—46-cyl. 115 W. B. Majer Series 2-4 Coupe Road.2,850! Sedan Limou. . .3,185 515 Sedan 135 
S Coupe ... ....1,310 Custom Models a § Sedan ........ 2.885/5 Con. Victoria. .3,395 2 Coupe .... .»»-685)5 Sedan ....... 
. Touring Sedan -1,445|Club Sedan ....1,495 5 Coupe ........2,94515 Con. Sedan ...3.450 4 Coupe .........720/ 
BUICK—33-40 Series. 130 W. B. 4 Roadster . 115 2-4 Con. Coupe 845 renee oooes ee 7 Sedan ........1,595 PACKARD—8-cyl. 142% W. B. ROCKNE—6-75. 6-cyl. 114 W. B. 
Sport Coupe ...1,495'Con. Coupe 1,575 2-4 Coupe (R S). .790'7 Sedan O05 TSRRETER os +. hee De Luxe Fight Be Lease Models 
SCoupe ....... 1,540 Con. Phaeton . 1.945 >Sedan .........8355 Con. Sedan . ...975 HUPMOBILE—216. 4G-cyl. 116 W. B, 2-4 Coupe ...... 3.350'7 Touring ......3,595 9 Coupe ......... 1730/5 Sedan .........78) 
a eee 1,570 DE VAUX—6-cyl. 114 W. B. 5 Phaeton .......795 pam. Coupe . poo 5 Godse “epee: 3. . oe Sedan “. -Seaae MUMIA. x ecmmhcaces 765) 
K—23. ; % 4 Roadster ......795'5 Sedan ........ 5 2-4 Coupe Roa pt naeton. .3, lL 17 W. B. 
BUICK—33-90 Series. 18 W. B. a Coupe. ....->- Sh Cust Coes” «Gan Ganeieles. O05 4 Phaeton ...... 3.4905 Con. Victoria. .4.025 , ,, STUDEBAKER Woy. i Coupe. 995 
5 Coupe ....,,.1,785|7 Sedan 1,955 3} p 3 : 5 Coupe ..-.-3,550'5 Con. Sedan ,..4,095 me veeesvone ie 
5 Sedan 1,805/7 Limousine 2935 -, (2,8! 775\Custom Sedan 445 UPMOBILE—222. 8- cyl. 122 W. B. " ; 4 Coupe ...890/5 Regal St. Regis 
5 OL Om. Sede’ van mousine .....2,055 sisngard Sedan. .775 Con. Cus. Coupe $05. a ‘ 1.360 PACKARD—8-cyl, Li7 W. B. 5 St. Regis | Brougham ...1.020 
ee : ‘ Seek OO). ee en ientalee Laas De Luxe Eight Brougham .., 915/8 Regal Sedan, ,1,020 
CADILLAC—V-8, Series 3355 B. 134 Wilk Cees OE we S&S SGedan .......1,205'3Cab. Roadsier.1.395 7 444,. 3.9957 Sedan Limou..3,895 5 Sedan 915(4 Regal Con, 
Fisher Bodies _ 2 Business Coupe |2-4 Coupe (R. S.) ro ye = PAORARD—Twin Siz. 14916 W. B. § fem. Pasener. 2 Regal Con’ ce 
2 Coupe 2.795|2 Roadster 2.895 (5 wire or wood | +6 wire wheels, 2 Coupe (RS). .1,595'5 Victoria ......1,695 2.4 Coupe ...... 4,150/5 Club Sedan ...4,395 5 Gon. Sedan ....985| Sedan .../....1\090 
5 Stan. Sedan. .2,895'2 Con. Coupe _..2.945 wheels, R. M.).595| 2 FP. W.),.......640 5 Sedan -.1,585'2 Cabriolet Road.1,695 5 Sedan .......4,245\7 Touring ......4,395 . : odin oe 
. —_ . 2-4 Coupe (5 dem. 5 Salon Broughain 060 14 SALLE—V-8. Series 343. B. 130 Wi 'R 2-4 Coupe Road.4,250:'4 Spt. Phaeton. .4,590 STUDEBAKER—S#-cyl. 117 - B. 
CADILLAC—V-%, Series 355 B. 140 W. B. ~ wood wheels, R ) Sedan (5 wire oe ene Sikes Geli 1 4 Phaeton ...... oseais Con Victoria or Dictator Models 
Fisher Bodies an: ¥en0cea xe 6 640| or wood wheels, : ao 5 Coupe .. .4,350'5 Con. Sedan ...4,895 . : 1,135 
70 3 2,395)! , 2,54 aera SQOUPS 2. .cccce 980|4 Rega! Coupe.. § 
pipe -4.995'7 Sedan aren 6 Cane Oi. a linea esi seed | ~aaeae “Fang's Town Coupe art PACKARD—Twin Six. 143% W. B. 4 Coupe ....... 1,030/5 Regal St. Regis 
5 Stan. Phaeton.2.995/5 Spt. Phueton. 3,245 (3 Wire eS aan” oF ened hen ae Series $45 B. 186 W. B. 7 S¢dan ........4,495\7Sedan Limou. .4,695 5 St. Regis | Brougham . ++ +1185 
5 Spec. Sedan. ..3.045/7 Imnerial ..... 13.295 Wheels. ee en OO ee eS ees PACKARD—8-cyl. 14214-147% W. B Brougham ,..1,0505 Regal Sedan. . .1,155 
5 Town Sedan. .3,095'5 A. W. Phaeton.3.495 2 FP. W.) : 670 Fisher Bodies 2 : - - SSedan..... -1,050/4 Regal Con. 
5 Spec. Phaeton.3.095 DODGE—& cyl, 122 W. B. 5 Town Sedan zeeeit Imperial . 2,795 De Luxe Custom Models 4Con. Roadstr.1,050| Roadster .....1,155 
: V8 § : D. K. Models 7Sedan .......2,645 Sp. Phaeton iSedan Limou....6,750 2 Regal Coupe. .1,085/5 Rega! Con. 
CADILLAC—V-%, Series 355 B. 140 W. B 2-4 Ce a 8 ia aD aides ~ LINCOLN—<S-cyl. 126 W. B. (Dietrich) ...5,400;A. W. Brougham.6,150 5 Con. Sedan...1.135|) Sedan ..... .1,230 
Fleetwood Bodies mee : j esen (se wire “es or = Mens Stationary Coupe [Sport Sedan ....6,750 w. B 
Ss 7 ‘5 wood or wire wheels, 2 F.W.i 1,180 Standard Models + 800\Cabriolet Sed STUDEBAKER—S-cyl. 125 . B. 
> Sedan . -3,395/5 Town Cabrial 4.095 wheels, R. M.)1.115 5 Coupe (6 wire : r : 3.200 (Dietrich) ...5, Cabriolet Sedan I c peg ies 
5 Town Coupe ..3,395|7 Town Cabrial. .4,245 5 Sedan 15 dem. or wood wheels 2 Roadster ......2,900|2 Coupe ..... "o99 CON, Roadster | Limousine ... 6,750 aan 
7 Sedan ++ -3,545'7 Lim. Brough...4,245 wood wheels 2F. W.) 1.189 £,Phaeton -3,000'5 Victoria ......3.200 (Dietrich) ...5,950!A. W. Town Car.6.750 4 Coupe ....... 1,350\5 Regal Sedan. . .1,550 
T Limousine .. . 3,745) R. M ...1,145 2-4 Con. Coupe fown Sedan 5 Getew -... +60: 3.300 Con. Victoria A. W. Cabriolet. 6,750.4 Con. Roadster .1.445\4 Regal Con 
5Sedan ‘5 wire’ | 16 weed (2 win.) .....3100'7 Limousine ....3.350 (Dietrich) ...6,050.A. W. Town Car 5Sedan ....... 1.445| Roadster ..... 1,550 
CADILLAC—V-12, Series 330 B. 134 W. B. ” Wheels, R.M11,145|  wheele 9 Fo $ Sedan .......3,200 Con. Sedan ' Landaulet ....7.150 5 st Regis 5 Con. Sedan... ..1,560 
Fisher Bodies 5 Coupe (5 wire | . Aare 1, +1220 LINCOLN—1%-cyl. 145 W. B. (leseten) ‘1094 = Spucevict 7,150" Brougham ...1,445!5 Regal Con. 
2 Coupe 3,495'2 Roadster 3.595 . Wheels, R. M..1,145)5 Con. Sedan «5 Standard Models © ee 6.7501 * 7.159 4 Regal Coupe..1,455! Sedan ....... 1,665 
3 Stan. Sedan. .3.595'2 Con. Coupe 3/645 2-4Coupe (R.S.) | wire wheels, 4 Spt. Phaeton. .4,300\4 Spt. Phae. (Ton- : oes ieee . cere 5 Regal St. Regis | 
oe : Bt ‘6 wire or wood me BE oo ws 1.395 7 Spt. Touring. .4,300' neau cowl)....4,500 PACKARD—‘Twin Six, 14254-14345 W. B. Brougham ...1,550 
CADILLAC —V-12, Series 330 B. 140 W. B. wheels, 5 Con. Sedan (6 5 Coupe ........4,400.5 Sedan . ... 4,600 Custom Models STUDEBAKER—8-cyl. 135 W. B. 
Fisher Bodies _ 3. W.) 1,150 wire wheels, 4 Town Sedan 17 Sedan ........4,700 Sport Phaet Con. Sedan President Models 
5 Coupe 3,695 7 Sedan 3,845 > Sedan 16 dem. 2 PF. W.)......1,430 (2 or 3 win.).4,500!7 Limousine ....4.900 (Dietrich) 6,500 “iDievtien) 6,950 Pe : 
$ Stan. Phaeton. 3,695| Spt. Phaeton ..3.945 Wood wheels, 2 LINCOLN—12-cyl. 145 W. B. ionar et Pn Gas Caan SOONRE -o.c008. 1,690'4 State Con. 
‘ 14817 PF. W.) 1.180 y Stationary Coupe A. W. Town Car.7,550 - | Roadster 1.855 
5 Spec. Sedan. ..3,745'7 Imperial! 3.995 creeds Custom Models ‘Dietrich: 6.600 A. W. Cabriolet.7.550 > St- Regis | oadster .. 1. 
$ Town Sedan. .3,795'5 A. W. Phaeton. 4.195 ESSEX—6-cyl. 106 W. B “ Con. Roadster = |A. W. Town Car Brougham .,.1,750/5 Con, Sedan... .1,8 
S$ Spec. Phaeton 3.795! a eres as 2Con. Road. (RS) 15 Con. Victoria een er +a 59 5 Sedan ....+1.750/7 Sedan... 1,890 
78! Terraplane Le Baron ....4,600, Waterhouse ..5,900 (Dietrich) ...6,750; Landaulet ....7.950 § Ooi, it. 1 9750/5 State Con. 
CADIL.LAC—V-12, Series 330 B. 140 W. B. Roadster ........425'Sport Roadster. . 525 2 Coupe :5 Con. Sedan Con. Victoria A.W. Landaulet.7.950 | aeo:, Coupe...1.795| Sedan ........ 1,985 
Fleetwood Bodies Coupe ......./.).470/Sedan .... ..550 , Dietrich .. ..5,000, Dietrich . ....6,400 (Dietrich) -...6,850 - 5 State St. Regis \7 Limousine ....1,990 
SSedan .......4,095|5 Town Cabrio! .4.795 Coach ............475|Coupe iR. 8.1... 550 3 Coupe 5. 100)” Diet oe ane PIERCE-ARROW—54. 137 W. B. Brougham ...1,855/7 State Sedan... .1,995 
$ Town Coupe. ..4,095.7 Town Cabriol 4,945 SPOrt Coupe... .510/Conv. Phaeton ...495 of ks 2Spt Roadster 5 Cl., Brougham. 2,850.5 Club Sedan ...3, 190 5 State Sedan...1,855/7 State Limous...2,095 
1 Sedan .... 41245 7 Lim. Brough ..4'945 De Luxe Coupe. ..510'De Luxe Sedan .. 590 Dieich ’ 5.150! ‘ . 6.300 > Sedan ........2,9855 Tourer ...... 3,150 STUTZ—8 cyl. 134%% W. B. 
7 Limousine 4.445 De Luxe Coach . .515 2Coupe (R Si 7 oe aii 4 Coupe .. ae 2,985)5 Club Bortine. 3359 DV-32 Challenger Series 
: : 4 ; 5 Spt. 
Att ee Miki tine sie ea ESSEX—6-cyl. 113 W. B. Judkins .....6,350- Bruun .......7,000 *G0m. Coupe Is Spt. Phaeton. .3. Te 6 Qeupe ......++ 3,095|2 Speedster .... .3,480 
Fisher Bodies Standard Models 5 Berline );Town Brougham cos 5 eae . 5sedan ....... 3,380/\Cab. Coupe..... 3,580 
» ae 2B Cc 6 P Judkins .....5,700! Willoughby ...7,100 PIERCE-ARKROW—\4. 142 W. B. 3.380| Torpedo 
2 Coupe 4,495|2 Roadster 4.595 # Batiness oupe. pe. 6 2 am qoecten, 765 2 Cdanaaniee 5 Cabriolet iN C = Sedan 3.185'7 En, Dr one ee “oon ie act 3.580 
'¢ 2 Coac re -ar edan ( 4 . es ‘ erererer De 1 on. re u a eedater ....3,: 
$ Stan Sedan . .4.595/2 Con Coupe 4.645 4 Coupe ...... "aol windows). 7353 Willoughby. ..5,900, or SC) Brunn.7.200 7 Tourer |... | 31450) Limousine ....3.459 ieee ae eo  B 
CADILLAC—V-16, Series 452 B. 149 W. B. SSEX w MARMON—38-BS. 125 W. B. i PIERCE-ARKROW—53. 137 W. B. SV-16 Challenger Series 
Fisher Bodies ESSEX—6-cyl. 113 W. B. Standard Models 5 4 
5 Business C 695|Standard Sed 775 > Cl. Brougham. 3,650!5 Club Sedan. ...3,950 5 sedan ........ 3,095|Cab. Coupe ....3.345 
5 Stan. Phaeton.4,695 5 Spt. Phaeton .4,945 C 5 i oupe Standard Sedan ‘2 5 Sedan (5 wire |2Con. Coupe (5- = 5 Bedan ........ 3.785'5 Tourer .... .3,.990 7 Sedan 314515 Con. Sedan 3.395 
5 Spec. Phaeton .4,795'5 A. W. Phaeton. 5.195 O8ch --+-105)Special Coupe.....795 wheels) .....1.420 wire wheels) 1,595 4 Coupe |||) .: ; 185'5 Club Berline. ..4,150 774 ees 06S Sea ’ 
. . M Town Sedan .. ...745 Special Sedan ... 845 2C (RS) (5 ' Cc 53 Phaet 4/150 mousine ...3, 
’ CADILLOC—V-16, Series 452 B. 149 W. B. 4 Coupe 745 Con. Coupe 45 7 Comme ¢ Con. Coupe [8 Spt. Phaeton. .4.15 TUTZ—8 evi. 145 W. B. 
Fleetwood Bodies ae ae sere Guy wire wheels). .1,420 Roadster ....3,900/5 Con. Sedan 4,250 STUTZ—8 cyl. 145 W. 
7 ‘Phaeton .......766 MARMON—8-125, 123 W. B PIERCE-ARROW—33. 142-W. B DV-83 Challenger 
, sedan -.......5,095/5 Town Cabrio}. .5.795 FORD—V-%, 106 W. B. De Luxe Models ‘ ; Saas es SSedan ....... 3,795|Cab. , Coupe... . 4,045 
5 Town Coupe. .5.095|7 Town Cabrio}. 5.945 pos aster ‘ * 7 Sedan .......3,985)7 En. Dr. 7 Seda 3.84515 Co. Sedan... .4,095 
7 Sedan ........5,245°7 Lim. Brough 5 te oadster ........460;De Luxe Coupe’. 575 5 sedan 16 wire 12 Con. Coupe (6 7 Touring .....4,250) Limousine .... 4,250 7 Ff n ake: 30 PE aoa 
% Limousine . . 5.445 Coupe ... --490|Fordor Sedan ....590 " wheels ....... 1.545' wire wheels). . 1,595 S mousine ....4,045/ 
’ Phacton .........495'Victoria .........600 3 Goupe (R 8) 16 PIERCE-ARROW—32. 142 W. B. WILLYS-OVERLAND—6-cy). 113 W. B. 
CHEVROLET—¢-cyl, 109 W. B. nator Sedan . ..450/Cabriolet -610 wire wheels. . 1.545) ae 4.295/5 Club Berline . .4,600 Series 6-90A 
Roadster ........445|De Luxe Coach’. #15 Sport Gouge | Aes] meee, Forder =. MARMON—I6-cyl. 145 W. B. § Club Sedan . 4.400) — R 2 Roadster ......535|4 Custom Sport 
Sport Roadster. ..485'Sport Coupe . 535 OO + oO pos - . PIERCE-ARROW—\?. 147 W. B. 4 Roadster ... 585] Roadster... ., 15 
4 ' =~; De L. Phaeton. ...545|Con. Sedan .. 650 5 Sedan .. .....4,8%5'2 Con. Coupe : ° 
Standard Coupe. 490/5 Coupe 575 5 7 o 7 Sed 4.53517 En. Dr 2 Coupe .650| 5 Stand. Sedan. ..740 
Coupe (5 wi : e L. Tudor Sed. 550 2 Coupe (R S)..4,82517 Sedan ... 7 Sedan .. . 4,538 on. a ne 
“ n.).. .490 Sedan vere ee B90 "4192515 Gon. Sed |. Limousine ..%.4,800 Standard Coach .650/5 Custom Sedan ..770 
Phaeton .........495'Cabriolet ... ....595 FORD—4-cyl. 106 W. B. Sor. Pou. . .4.92515 Gon. Sedan. _ . 3. 4 Custom Coupe. 715) 
Coach ..495|Special Sedan || 615 Roadster ........ 410;De Luxe Coupe. ..525 ” eae : ' RSS Bee OS. WILLYS-OVERLAND—8-cyl, A241 W. B. 
De Luxe Coupe 510 Landau Phreton. 625 Coupe Meat 440\Fordor Sedan.... 540 NASH—+#-cyl. 116 W. B. ous "a. — . wL ot.sn aan . Az ° 
On —6-¢ i, ree 445|Victoria .........550 Big Six Models Con. Victoria n,| en. Dr. Lim. : . \ 
sreire S-oyt 016 Ww. 8. Tudor Seda.n....450|Cabriolet 560 2 Coupe 1715 4-dr. Sedan 840 (Le Baron: 5.200 ‘Le Baron}...6,200 2 Coupe . nore 955)4 Cust Coupe. 1,050 
2 Business Coupe 5 Bedan (5 wire or De L. Roadster. .450'De Luxe Fordor $ 4edr. Town 5 2-dr Con Sedan 935 Coupe tLe Baron! |Town Brougham 5 Sedan ait as ee Cust Sedan 1,155 
‘5 wires or wood wheels!.. 895 Sport Coupe.....485! Sedan 7 595° Sedat — 825'4 Con. Roadster...39h .. ‘metal back).5,300! ‘Brunn) ...... 6,700 WILLYS-KNIGHT—6-cyJ. 121 W. B. 
wood wheels) . 3865/5 Phaeton 15 De L. Phaeton...495'Con. Sedan ......600 4c, ees "995; Pear “ Coupe (Le Baron) |Town Car Series 66-E 
2-4 Roadsier (R.S.) | wire wheels: 915 De Luxe Tudor | - seanieinter mag ‘leather back).5,600' (Brunn) ......6,700 | i 100 
‘5 wire or |2-4 Con. Coupe Sedan 509 NASH—8-cyl, 121 W. B. Club Sedan I'Town Cabriolet 5 Custom Sedan ..........++.. aaa 
wood wheels) .885| (R.S.) (5 wire or - ae j Standard Eight Models (Le Baron? ..5,700| ‘(Brunn) . 7,20 : se f 
2-4 Coupe (R.S.) | wood wheels), 935 FRANKLIN—6-cyl. 118 W. B. 2 Coupe _. ee» -965)5 4-dr. Bedan 1,015 Con. Sedan /En. Dr. Lim. Over-all length of chasis instead o 
(5 wite or |5 Con. Sedan + Olympile. . Models 54-dr. Town |4 Con. Roadster.1.055 (Le Baron)...5,700/ Brougham wheel base. tak 
weod wheels: 385\ wire or wWoed Coupe .........1,385|Con. Coupe......1,500 Sedan .........975/5 2-dr. Con. Con. Sedan | (Brumm) ...... 7,200 que tes Sieh Mamet 
| wheels ...5 9126 Gedem ...cccecs 1.385! 4Coupe .......1,015! Sedan ........1,095 ‘Le Baron)...6,100 (Recent price changes im bo ce 
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FEW PEOPLE would ever think that a lowly door hinge would be worth testing. 
was devised by Siudebaker engineers to do that very thing. 


a 


nges 
j “=e... 








"3 
* 


Yet this unique machine 


lt places more stress and strain on auto- 


mobile door hinges than ever occur in the normal life of the car under the most severe driving conditions. 
The door is alternately raised and allowed to drop half a foot, piacing the entire shock of the strain on 


~ ACRITICAL STUDY OF THE 


the hinges. 


1933 BRITISH CARS 


(Continued from Page 5) 


very interesting development was 
the Salerni hydraulic clutch and 
synchronizing coupling fitted as 


standard on certain of the Riley 

models, and optional on others. 
Many cars are fitied with Bendix 

vacuum clutch control, in which the 


accelerator pedal is connected to a 
valve coupled between the induction 
pipe and an operating cylinder 
working on the clutch pedal shaft. 

Of devices to assist gear changing, 
the most popular is that originated 
in America by the Warner Gear 
Company and consisting of bronze 
friction cones brought into engage- 
ment by the first portion of the 


gear lever travel from neutral, the! 


cone member being moved by the 
internally too.hed gear clutch col- 
lar through the medium of a num- 
ber of spring loaded ball] plungers 
fitting in radial holes in it and en- 
gaging 
clutch collar. Additional pressure 
on the gear lever causes the plung- 


ers to ride out of the groove, al-| 
lowing the clutch collar to travel! on 


and positively engage the gear. This 
is not, of course, a true synchromesh 


gear, as it is always possible to grate 


the dogs by slamming the lever over | 


quickly, but in practice it works very 
well, and only a slight pause is re- 
quired to bring the shafts up 
sreed. Single helical gears were al- 
ways used wiih this mechanism. 
The roller free-wheel clutches are 
of various types. In some, single 
rollers placed in individual 
shaped recesses are held in engage- 
ment by individual] blocks and small 
compression springs. Some of the 
cluiches again have three rollers in 
each recess, the rollers being of 
graduated size to accommodate the 


Cumulative New Commercial Car 

















States 


Autocar 
Brockway 
Chevrolet 


Delaware | 1 4 | | 14 4 4\ | P= 
iia | | io x 3}. +| +120; ~°& S oe | I ns 
North Dakota | 1 a 

Totals | 1 79 9 13 | | 144 10 31 | 8| 
Delaware, 1931 | 2 | ee a ee ar 
Milinois, “31 | 4. ~~ V1~—o22) «iG | 4 197 41 43 — ae 


N. Dakota, ’31 


in internal groove cut in the | 


to | 


cam- | 


curvature of the track. On 


the sixteen horse 


cam 
power 


| working on a _ ten-lobed 
| rollers being retained in 


cam, 
a 


| gential compression springs. 
|seems to us a very. good layout; a 
| very large proportion of the circum- 
| ference of the clutch is occupied by 
} 


rollers, and the number of small 
springs, eic., is reduced to the | 


| minimum. 
| The Wilson gear box was to be 


|}found on the Daimler, Lanchester 





'the fluid flywheel, while the Arm- 

| strong-Siddeley concern’ fit the 

| fluid flywheel to come models. 
There is no doubt that the fluid 


lin congested traffic, particularly in 
frequent stopping and starting in a 


long procession of cars on a gradi- | 


Wolseley | 
| there are ten rollers of equal size | 

the | 
cage | 
| which is gently rotated by two tan- | 
This | 


and B. S. A. cars in conjunction with | 


flywheel is of very great advantage | 


| YANKEE KAY SIGNALS 
gp 





The Yankee Metal Products Cor- 
| poration, New York city, is placing 
on the market new models of the 
Yankee Kay direction signal, which 
has been approved by the state of 
| New Jersey to comply with its new 
law in regard to this equipment, 
There are two lamps to a set of 
these signals. Each lamp Carries an 
arrow lens in front and back. The 
signals are for attaching to the cen- 
ter of both sides of the vehicle. 


matic 


switch. The arrows are 





sunlight as well as at night. 


DOEHLER DIE CASTING 
CONSOLIDATES PLANTS 


ent. It also makes the car much |} 
|easier to maneuver in a confined 
space, particulariy as the engage- | 


ment of the lower speeds of a Wil- 


| son box is apt to be a little fierce, | 
while the pedal pressure required is | 


a little higher than for an ordinary 
clutch. 

It seoms likely that the Wilson 
gear box will find its widest appli- 


cerned, in small cars without the 


|ing car with a high top gear, such 
the Armstrong-Siddeley “Spe- 
| cial,” the fluid flywheel seems likely 
to be a definite disadvantage. The 
|}average amount of slip and power 
lost in the fluid flywheel depends 
very much on the gear ratios em- 
ployed, the weight of the car, and 
| the idiosyncrasies of the driver. 

(To Be Continued) 
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mond-T 


Dia- 


caticn, so far as numbers are con- |} 


fluid flywheel, while for a fast sport- | 





N. Y., Dec. 
its aluminum 


7.—Consoli- 
and 


Batavia, 
dation of 


plants in this city, now maintained 
a3 separate units, has 


Company. The plan is to evolve 
economy in manufacturing. Charles 
|I. Hodgson, superintendent of the 
local plant, is to be transferred to 
Toledo, O., January 1, where he will 
ltake charee of sales development 
|work for the Doehler company. 

| While the aluminum building here 
will be closed aown, aluminum cast- 
ines for the New Yors tcrritory will 
|} be manufactured in this city. Alum- 
j/inum customers of the 
| territory will be supplied from the 
'company’s Toledo plant 





national 
Republic 





La France 


Indiana 
Inter- 














They are equipped with semi-auto- | 


claimed to be clear and distinctly | 
visible at 100 feet in the brightest | 


brass | 


been an-| 
nounced by the Doehler Die Casting | 


Western | 


Registration Statistics, November, 1932 


ENGINEERS FORM 
NEW PROFESSIONAL 


DEVELOPMENT GROUP 


(Continued from Page 1) 


Institute of Mining and Metallurgi- 
cal Engineers, Donald F, Irvin, D. H 
McLaughlin, Benjamin F, Tillson; 
American Society of Mechanical En 


gineers, C, F. Hirshfield, J. H. Law- 
rence, W. E. Wickenden; American 
Institute of Electrical Engineers, 


Charles F. Scott, C. O. Bickelhaupt. 
|L. W. W. Morrow; American Insti- 
j}tute of Chemical Engineers, H. C 
Parmelee, A. B. Newman, John M 
Weiss; Society for the Promotion of 


Engineering Education, Robert I 
Rees, H. P. Hammond, Dugald C 
Jackson; National Council of Staite 
| Boards of Engineering &xaminers 
| D. B. Steinman, T. Keith Legare, 
|P. H. Daggett. 

This new agency plans to co- 
}ordinate and promote efforts di- 
rectcd toward higher professional 
Standards. Its immediate objective 
}is the development of a system 


| whereby the progress of the young 
|engineer toward professional stand- 
ing can be recognized by the man 
himself, by the profession, and by 
| the public through the development 
,0f those qualifications which ren- 
| der the engineer a valuable mem- 
| ber of society. It is believed 
| this will involve increased devélop- 
| ment along social, economic and 
| general cultural lines as well as the 
maintenance of high technical 
standards of education and practice. 

Four committees have been 
pointed to carry on this program. 
They are: The Committee on Stu- 


an- 


‘| dent Selection and Guicance with 


|Harison P. Eddy, consulting 
| neer, Boston, Mass., as chairman: 
}the Committee on Engineering 
| Schools with Karl T. Compton, pres- 
| ident, Massachusetts Institute of 
Technology, as chairman; the Com- 
|mittee on Professional 
| with Robert I. Rees, assistant vice- 
| president, American Telephone and 


en@i- 





that | 


Training | 





uction -- Engineering - - Factory 


Studebaker Tests Even Door Hi 





(HEAT INDICATOR 
| FOR FORD CARS 


of 
Attleboro, Mass., announces a new 
° 


Apco Mossberg Corporation 


heat indicater which may be at- 
tached to the dash of all 1952 Ford 
cars. 

Attachment is accomplished by 
simply removing the plug at the left 
of the steering column bracket and 
attaching the instrument with the 
special bolt furnished by the maker. 


The gauge itself is a reliable end 
guaranteed water temrerature indi- 
cator, it is stated 


VAN CLEEF BROS. 
INSPECTION METHOD 


The new idea gets its neme from 
the habit of steamship inspection 
with captain and all his important 
oificers making & inspection tour 
every morning while the ship is in 


service, peering into every nook and 
corner of the ship to detect condi- 
ticas which might endanger the 


lives of passengers and crew. 

Twice each week a member of the 
firm end plent officials make a 
minute tour of inspection, which 
system has resulted in the addition 
of many new safety devices to safe- 


guard their employees, improve- 
ments in working conditions and 
efficiency, which will ultimately 
jhave the effect of reducing costs 


and plac*a¢ this well known firm of 
rubber and chemical manufacturers 


‘in better position to assist their 
customers 

It is en old adage that says, 
“When we look for trouble we 
always find it,” but it is a good 


thing the trouble can be discovered 
end remedied before anything seri- 
ous happens 


Telegraph Company, as chairman; 
the Committee on Professional 
Recoznition with Conrad N. Lauer, 
| president Philadelphia Gas Works, 
‘as chairman. 


| R. & R. Manufacturing Co. 


} 


| 
} 





THE R. & R. Manvfacturing Company, Anderson, Ind., is putting out 
a new high speed unit to be used on the V-8 Ford, This equipment 
consists of two Lynite flat heads with a 7 to 1 compression ratio, The 
top plate carries two 11-inch downdraft Winfield carburetors with 


internal balance manifoid, It is 


stated that this equipment greatly 
increases the acceleration and speed of the V-8 engine. The manu- 


facturers mention that this type of head was used in the Indianapolis 


500-mile race. The complete equipment retails at $125 





Studebaker 


Steriing 
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PASSENGER CAR EQUIPMENT AND ACCESSORIES 

















‘“ ‘ ; 2 ‘ é FREE WHEELING 
3 % 4 $i: - 3 2 2 = 
MAKE AND z @ = ‘ $ 81/3 a 3 als g 3 Sy . fi s 
moe | 3 4/3 TS UE) Lg 3 | See] ag 2], [sk [Sg] a4 [d8le* 28] a 2] 2h 43 
y oS —_ — 2 a | ss ‘ ~ 4 4 ad -— — a q i ie i} 2, d . 
a 3 5 5 a 3 a be aa § S= se a BS ag 3 g HS -» nO 
a mn oO | & ots ai/2- so /25 2] 2% | s 5° |}b= | é& & |BFlES Sol B = no a 
Auburn 8-100 - - | —|Cha USL|— Cas | — —|— —|LGS | No | Yes |C —| — | No cj* —|-— Del-RO 
Auburn 12-160 | — ont ae — | Cha USL | — Cas | — —|— Yes|LGS | No | Yes | Yes —| — | No_ Yes|{ ** —|— Hou-RC 
Austin | NE__NO|K-S _B-S| Cha USL | No No | No No|— —|—- |—- |(— |[— —| — {No —j— = | Own 
Buick 33-50 |— —|— —|- DR | — —|— = | —; — | ves | Yes (|— —| —|— —|-— — | Yes Del 
Buick 33-69 |— —!|— —|— DR te mak ake a ras Rae | Yes | Yes | — a cae ee on | = —| Yes Del 
Buick 33-80 | -= — — _ | — DR a eaten 4 deli a ome a toa | Yes | Yes _ nen — |— — | ia — | Yes Del 
Buick 33-9000=— | — Ss — | — —|— DR | — saa ahs nea —}| — | Yes | Ys |— —| —j— —|— — | Yes Del 
Cadillac 3558 | AC Jag | AC DR | AC DR | AC Cas | LOF — | DR-2 Yes | No | Ben | Yes | No 1TS| — | Yes Yes | K-H Wi | And Del-RC 
Cadillac S70B =| AC (Jag | AC DR | AC DR | AC Cas| LOF —j|DR-2 Yes|No | Ben| Yes |No TS| — | Yes, Yes | K-H Wi | And Del-RC 
Cadillac 4532B =| AC Jag | AC DR | AC DR | AC Cas | LOF —|DR-2 Yes|No | Ben} Yes |No TS| — | Yes Yes | K-H Wi | And Del-RO 
Chevrolet | AC —_ | AC DR | AC meee ae — i$ -ji— | ox | No | Yes | — == | a= a “No —/| Own wi | — Del 
Chrysler 6 CI | AC Noj| Yes No | AC Wil | Yes $\$ $| DR Yes| Own | $ | No |$ $| $ | Yes Yes|MW Wi{%s Del-RC 
Chrysler 8 CP | AC No | Yes No | AC Wil | Yes $ | $ $ | DR Yes | Own | Yes | No |$ $| $ | Yes Yes | MW Wi | And Del-RC 
Chryslec Imp 8 CH, AC Elgin | Yes No | AC Wil | Yes Cas | $ $ | DR Yes | Own | Yes | No |$ $| $ | Yes Yes | MW f | And Del-RC 
Chrysler Cust 8 CL’ AC Elgin | Yes No | AC Wil | Yes Cas | Dup $| DR Yes | Own | Yes | No |$ $| $ | Yes Yes | MW 1 | And Hou-RC 
Cord Front Drive| Ste No | Mot-M_ DRj|Cha USL | Ster Cas | — No| — sim | - |= fo —{ — | No —|-— of = Hou 
De Soto Six | NE__No | Mot-M_ DR | AC Wil | Yes No|$ No|— —it=- | ft tw lou 8) & J Yes Yes | K-H Wi | — Del 
De Vaux 6-80 | Ste No | Mot-M Yale | AC Nat | Mot-M No | $ No | DR-1 Yes | WG | No] No | Yes $1 No | No —|MW_ % | No_ — 
Dodge § Six ais =| — aaa om | ae —_|— —|— Yes; — | — |— —| — | ves —|— Opt] Yes — 
Dodge Eight = |— $/AC DR{AC Wil | AC $i $ ${—1 Yes; — | Yes i - in —j| — | Yes —-|- Wi ; And RC 
Essex Terraplane | Wal — | Mot-M Yes | AC Nat | K-S = te tt a vos” re ‘es | Ne Yea | — Wo) No Mon 
; " 7 | es | No Ben | No 8 $ No | No Yes | o 
Essex Gr. Su. 6 | Ste _— | Mot-M_ Ele | AC Ex | K-S —|Dup —|mact Yes|WO | Yeo | Yeo |$ $| — | No Yes|MW_ f| — Mon-RC 
Ford 4 | Own Noj| Yes Hurd | Cha Own | No —|Ye —|/— Yes | No | No | Yes | — —| — | Yes —j| Own Wij No Hou-ROC 
Ford V-3 a4 Own No Yo | Yes Hurd | Cha Own | No — | Yes ne Yes | No | No | Yes | — a _Yes — | Own Wi| No Hou-RC 
Franklin Olympic | Ste No | K-S Yale | Cha Wil | No Yes|—  No| Kila Yes; WG.| No | Yes |: 32 —|—  Wi| No Del 
' ‘ | No Yes |$ $| No |N | 
Franklin V-12 | NE Borg | Yes Yale | Cha Wil | No Cas | LOF No|— —|BW | No | Yes |! ti — | Yes —|— Wo | —. RC 
Franklin Series 16) NE Borg | Yes _‘Yale | Cha Wil | No Cas | Yes No| — —|BW |! No | Yes | |i hn} — |Ye —|-=— Wo | And RC 
Graham 6 -|NE  —j|K-S  Her|Cha Wil | K-S No |§LOF No|DR-1  Yes| WG | No | No | No No| — Yes | MW 1 | No” Det 
© ‘ ' ' - S | | No No | No No| — | No es | nH | 
Graham 6 (1933) | Ste on | K-S Her | Cha Wil | K-S No |§SLOF No | DR-2 Tee | | Yes Yes |:No No{| — | No Yes | MW f | No Del 
Graham 8 | Ste = =—!K-S___Her | Cha Wil | K-S No |§LOF No|DR-2  Yes| WG | No | Yes | No No{| — |No_ Yes|MW__ i | No Del-RO 
Hudson Great 8 | Ste | — | Mot-M_ Ele | AC Ex | K-S — — | Dup__— | EA-1 —| WG | Yes | Yes |Su  Su| — |No Yesi— Wi|— Gab-RC 
Hupmobile 216 | Ste No Mot-M_ Ele | Cha Wil | Mot-M No |§Dup No|— Yes| WG | No | Yes |S —|— | Yes Yes | MW {|— Gab-RC 
Hupmobile 222 | Ste No | Ste Ele | Cha Wil | Ste No |§$Dup No| — Yes| WG | No | Yes {|S —|— | Yes Yes | MW t{— Gab-RC 
Hupmobile 226 | Ste _ No | Ste Ele | Cha Wil | Ste Cas |§$Dup No! SW Yes | DG | No | Yes |S —| — | Yes Yes | MW 1 | Yes Gab-RC 
La Salle 345B | AC Jag | AC DR | AC DR | AC Cas | LOF — | DR-2 Yes) No | Ben | Yes | No TS| — | Yes No | K-H Wi | And Del-RC 
Lincoln V-8 | NE Wal | K-S Oak | Cha Ex | Mot-M Cas |? No| SW. Yes | Yes” | No | Yes | ined — i Wil And Hou-RO 
. | | Yes | No | Yes | Yes —| — | Yes —|K-H i| An 
Lincoln 12. —s| NE Wal | K-S__Oak | Cha Ex | Mot-M_ Cas | ¢ No | SW-K Yes| Yes | No | Yes | Yes —|/ — | Yes —/|K-H_ Wi| And _ Hou-RO 
Marmon 8-125. | AC  ${|ACG DR/|Cha Nat | AC Cas | — | DR-2 Yes | Yes.| No| Yes |— —| — |No Yes| Day Wi | — Gab-RO 
Marmon 160 | AC Jag | AC DR | Cha Ex | AC Cas | Yes | SW-2 Yes!No | No | Yes | Yes —| — | No Yes | MW_Wi| And fou 
Nash Big 6 ~~ | Ste. No | K-S Her | AC USL |K-S No §Dup N Saar os Ge : een ace S) a 7i—  &£4xDe-no 
; ; ' ob | \§ p No. SW-1 Yes | DG {| No | Yes | CS cS| — | Yes Yes | “MW | 
Nash Standard 8| Ste No|K-S Her | AC USL | K-S No |§Dup No|SW-1 Yes|DG | No | Yes |CS CS| — | Yes Yes|MW ff { — Del-RO 
Nash Special 8 | Ste No; K-S Her | AC USL | K-S No |§SLOF Noj|SW-1 Yes|DG | No | Yes |CS CS| — | Yes Yes|MW_= {1 | Yes nee 
Nash Advanced 8| Ste Borg | K-S DR | AC Ex | K-S Cas |§SLOF No, SW-2 Yes | DG 1! No | Yes |CS CS — | Yes Yes | MW f | Yes Del-RO 
Nash Ambas. 8 | Ste Borg | K-S DR! AC Ex|K-S__Cas |§$LOF No|SW-2 Yes|DG | No | Yes |B Bi — | Yes Yes|MW_ | Yes ___Del-RO 
Oldsmobile F-32| AC _No | AC BS |) AC BR AO a SL Ta Ve Oe ee ——- a —r 
| es |$LOF — | DR-2 Yes | DG | No | Yes |$ - $ | $ | No Yes | K-H- 19/68 v- 
pn el L-32 | AC No! AC BS | AC DR | AC Yes |$LOF — | DR-2  Yes|DG | No | Yes |$ $| $ |No Yes|K-H_ 1/$ Lov-RO 
ackard Stand. 8| NE Jag | K-S Yes | AC Pre |) Mol-M Gas| LOF No) sw eer Tr rw Yes __Del-RC 
- - | o | SW Yes| — | Ben | Yes | CV. CV| No | No Yes | MW ¢ | Ye: 
coanet Be hate 8) NE Jag} K-§ Yes | AC Pre | Mot-M Cas| LOF No | sw Yes| — | Ben | Yes |CV CV{| No {No Yes|MW_~ ¢| Yes Del-RO 
es Twi ¢8 | NE No | Ele Yes | AC Pre | Mot-M Cas| LOF No | sw Yes} — | Ben| Yes | — —| No jNo Yes|MW_ ¢/| Yes Del-RC 
Pin, a wen a Wal Walj Ele Yes | AC Pre | Mot-M_Cas| LOF No | SW-2_ Yes| — |} Ben | Yes | CSVCSV| No | No_ Yes | MW__ {| Yes Del-RC 
ierce-Arrow 54 | NE Borg | K-S Her | Cha ‘Wil | K-S. Cas | Dup No | DR-1 Yes, WG | No | Yes | 7 +7 “H Wo| And Del-RC 
rs | Dup No |DR-1 Yes) WG | No | Yes.| 1?) 71 No | Yes Yes | K- o | An 
oe ia ei ce 6 1A Wil | K-S_ _Cas| Dup No/|DR-1 Yes; WG | No | Yes jit  tt| No | Yes Yes|K-H Wo|And Del-RO 
—— | MS Bos | SS Ber | a0 Wil | K-S___ Cas! Dup_No!DR-1__Yes| WG | No | Yes |it tt | No | Yes Yes | K-H Wo| And _Del-RO 
ymouth 6 | — — | Yes ma he ae a — =a “4 kK ee Se ee 
— p — il Yes, Own Yes — = — | Now| Yes _ ; 
eg | NE - $1 Yes Sha L AC wil Yes $|sDup — |—1 Yes} Own | $ | No == —| — | Yes - | K-H Si Del-RO 
ontiae 6 | AC No {| AC DR | AC DRAG No | 1LOF = | — 1 Fe BW Nee * —K:— Wi) Ye Lov-RO 
—— o| *LOF — |—1 Yes; BW |; No Yes | — —|-— | No | K-H Wi | Yes v 
a | AC He | ac DR | AC DR | AC__No| ‘LOF —|—2 _yes| BW_| No | Yes |— _—i — |No__—|K-H Wij Yes Lov-RO 
co “S” | Ste” No} K-S DR | Cha wil, AC No| 8 No |—1 Yes $-WG pe | No Yes | M-W Wij $ Del 
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La Salle, Ill. ever 
N. ¥. City 


Newark shops. 





Camden, 








For Chartered Service 


N. J., Dec. 
believed to be the most completely 
equipped and luxurious motor coach 
offered to 
chartered service has recently been 
constructed by Public Service Co- 
ordinated Transport in Camden and | 
With all of the mod- |! 
ern comforts, such as running water, 
a lavatory, a gas stove, refrigerator, 
card tables and radio set, 
has been designed to appeal to the 
most fastidious tastes. 

One of the interesting new features | 
of the bus is the control board, by | C. Wickwire, president of the 
;means of which a person sitting in- | of 
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cial swivel overstuffed chairs. 
holstered in richly colored 
add still further 
comfort. 
in the front compartment of 
bus occupied by the driver for 
| attendant, 


7.—What is 


the public for 


| ments. 

Orders have already been rece 
‘for the “Super de Luxe,” 
the bus 


ADDS EMPLOYEES 
Cortland, N. Y., Dec. 7.- 


Wickwire Brothers, Inc., 





UP~ | spections 
velcur, 


to the passengers’ 
Space has been provided | 
the 


an 


who can be taken along | 
|on a trip to serve meals or refresh- 














under 


the 





Save-a-Lile 


'Campaign 75,000 shy, although the 
| individual automobile examination is 
mandatory under state law, E. Aus- 
tin Baughman, commissioner of mo- 


tor 
threatened 


| tered cars. 


ived 


which 
| promises to be an important inno- 
vation in the chartered bus business 


—Charles | 


firm 


wire | eral manager, 


the 


men at work in| schedules 


‘Using LOF and Duplate Safety Glass ; : | Y 

‘Club Brougham, Club Sedan. Club Ber- | Side the bus can give directions to | manufacturers, has announced there 
ine and Conuvertible Sedans the driver without leaving his seat|are 680 men on the pay roll, 
sOntionat , sing a enaaki T aroes er P 

Sport Sedeu, Sport Coupe and Sport of Umng 8 speaking tube. The ap- | tas gest number of 

Convertible Coupe. iparatus consists of a signal board /all departments of the plant 
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ican Chain Company, I 
corded a healthy increase during the 
past sixty days, according to an an- 
nouncement by W, L. Brown, gen- 


who 


Mar 
revocation 
| . . > . 
|registration cards of all non-regis- 
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says that 


yland, has 
of the 
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usiness vol- 


/ume at the local plant of the Amer- 
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able orders for metal products have 


resulted in 


here / ploymens. 


of 


a material 


production 


increase in 
and em- 
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Calling for Cash or the Car 


Kills Buyer Confidence 


(Continued 


first siege of lost jobs and dis- 
turbed family incomes and trouble- 
some collections on contracts with 
ease. We maintained a phenome- 
nally low repossession loss record, 
and even improved the showing on 
actual delinquencies. 


The same methods used in the 
sales department were applied to 
credits. We used the same methods 
that first got a customer to agree 
to buy in finishing up the sale. We 
kept customers under the wheel and 
kept the cars from coming back. 

Then so-called “rule book” credit 
management was put on the throne. 
Past performance and probabilities 
(which so far had held good) were 


discarded. Volumes of _ statistics 
and rules were heaped into the 
mails. Overnight everything had 


to be done by rule. The office had 
everything but a special wire to Wall 
Street to keep ahead of the bad 
news as published locally. 


Customers that we know aS Bill 
the Barber and Pete the Pedlar, 
became just members in the book. 
The dealer lost the good will he'd 
invested hundreds of dollars in, and 
the finance company became an 
ogre that knew nothing except ‘It's 
due today—where’'s the car or the 
money?” 

Dealers saw the cars of their best 
customers come in the back door, 
while the finance company agent 
rushed aroud to the front office to 
demand the balance of the contract. 

Purely a personal opinion, but I 
firmly believe it to be the final note 
of the symphony of discord that 
covers the chapter of dealer-finance 
company-customer relations. 

The dealer of the future and the 
customer of the future, where there 
is a time sales contact involved, will 
either make connections with the 
Jocal bank or there won't be any 
sale. 

Always under suspicion, rule book 
methods of handling the public, in 
any sales arrangement, certainly 
proved an awful flop in the trying 
times that customer, dealer and fac- 
tory have just lived through. 

Consider the case of the dealer: 

How many dealers, 
pinched up, saw their life's invest- 
ment and effort swept away under 
the rule book orders of so-called 
modern credit management, an im- 
personal, imperialistic dynasty of 
near-sighted dyspeptics, the full 
cost of which American business 
and the nation never will 
to estimate? 

In my own Case, 


te legraphic or- 


when things, 


be able | 





from Page 4) 


ders to sue and attach, on the basis 
of honest financial statements, 
flooded my desk each morning. only 
to be swept into the waste basket 
on my appearance. 

In spite of warnings to dealers 
and time arranged by myself. all 
could not get under the wire, and 
some were finally caught under the 
boom when the foreign potentates 
of profit and loss arrived in a coun- 
try they had never seen. 

The worst case was the best pic~ 
ture of business and _ industry 
wrecking. The dealer was the son 
of a family of unlifmited means. 
That in itself made what appeared 
to a glassy-eyed credit manager a 
difficult account. The relation be- 
tween th dealer and the financec 
company was a progressive educa- 
tional campaign, with the good and 
bad falling both ways. 

He had been sold plenty of cars 
by his factory. More than plenty, 
and some more, too. They did not 
look good on the wholesale records 
of the finance company, but looked 
even worse to the factory and the 
banker family back of the dealer. 

Enter — Credit Management! — 


Puzzles and Applause!—also Tear 
Gas! 
Nothing would do but that the 


finance company had to nave those 
cars, 

It was the biggest day in several 
, prosaic years for the worried dealer. 
|His troubles vanished in thin air. 

The finance company opened up 
a salesroom to dispose of the cars, 
and sold and gave them away for 
40 to 50 per cent, of their list price 
at a time when there was two feet 
of snow on the ground, and in a 
;}month that included Christmas and 
New Years. 


But the stock was “liquidated.” 


What an expensive word that has | 


become to American industry in de- 
stroyed markets and destroyed con- 
fidence! 

Then began the real loss in that 
stock. This dealer had sold thou- 
sands of automobiles. 
| Contract purchasers 


began to 


show up at the office of the finance | 
just | 


and wanted to know 
| what. settlement they could make 
!on the balance of their contract, 
either for cash or in a reduction of 
| payments, 

| It became my 
|people and try and hold 
| their contract, 

Of course, the customer must real- 
jize, that the money we advanced the 
dealer was really a loan to the cus- 


company, 


job to meet 


them to 





those | 


{tomer on the basis of his reputation 


land accepted standard of worth in 
ithe community. Of course, he must 
realize that we must look to him 
for performance of the contract, and 
so on, well into the afternoon or 
night. 

But the customer didn't. All he 
knew was that he owed $700 or $800 
on his contract on a car that he had 
had six months’ use of, whereas the 
finance company Itself was selling 
brand new cars, with new batteries, 
new tires, new paint and upholstery 
and motor, for much less than his 
contract balance. 

The car was always where the 
customer said we would find it, and 
the key left on the counter fitted 
perfectly. True> we sold him a new 
car for less than his contract bal- 
ance on the old one, but we were 
“liquidating” that stock of automo- 
biles, even though we took a $500 
loss on the car we took in from him. 

The performance repeated in the 
case of numerous other dealers gave 
the public a brand new idea of mo- 
tor car values. 

No one but a chump, would think 
of paying anything like list price 
for an automobile in that terri- 
tory—and with the picture that 
the finance companies made, the 
prospect would be a chump. 
for under the continuation of 
the condition, which has_ not 
yet been offset, the public still peri- 
odically has it’s chance to buy new 
automobiles for less than half, when 


the credit department of a finance, 


company decided to “liquidate.” 
The surprising thing is that most 
of the dealers which this finance 


company wanted “sued and at- 
tached" had a chance to clean 
house and reorganize early in the 


game and, with one exception, are 
getting along “reasonably well.” 

But when you come to customer 
reaction it becomes distinctly de- 
batable as to just when the average 
customer will again feel like taking 
a chance on putting his name on 
anything like an automobile con- 
tract, where all the money he puts 
in can suddenly be taken away from 
him, regardless of his intent or 
ability. 

I recall a railroad man who was 
buying a Ford from a well-estab- 
lished dealer. 


Railroad men,.with cuts in time | 


and such troubles, are feeling the 
pinch, too, even if the president of 
the railroad still draws his $135,000 
per vear without any particular 
trouble. 

The railroad man didn't respond 
the way the rule book of the finance 


company said he should. He had 
more than $300 paid in on a $400 
contract. The collector for the fi- 


|nance company was under instruc- 
tions (far different than those of 
the days when we kept people under 
the wheel), , and aid his _ stuff. It | 





was the car or the money. He re- 
turned the car to the dealer. The 
dealer recognized the little used car 
as one of those that he could sell 
quick and cover the check he had 
given the finance company for the 
car. 

The steps all took less than thirty- 
six hours. The railroad man, when 
he got back to town, was out the 
$300 paid on the contract, plus the 
used car he turned in. He now has 
a $200 automobile that he paid 
cash for, 

But he'll tell the cock-eyed world 


that he'll never again buy anything 
on time. 

The dealer may have at times 
abused the plans of the finance 
company. In most such cases it 
was the finance company's own 
fault, in the frantic desire to pay 
all possible homage to the Great 


God Volume, always the curse of the 
automobile business. The dealer 
never abused it as the finance com- 
panies have abused it in the past 
two years. 

Innumerable instances of a like 
nature could be related if space 
permitted. 

There is the case of a neighbor 
and lifelong friend, whose weeping 
wife came to me, a week too late, 
and told me how they had lost $900 
on a contract because the husband, 
a big contractor, just wouldn't go 
down and Straighten out with the 
finance company, even though they 
then had the money to pay the de- 
lingnent payment, and more, too, 
if necessary. 

There was a time when the aver- 
age finance company was the strong 
right arm of the sales department 
of the factory and dealer. No m 
ter what kind of a deal the retail 
salesman and dealer drew up on 
paper. the finance company took a 
pride in completing that sale and 
getting in the final payment as evi- 
dence of the sale 

But, that was three years ago. 

Now it is a different story 

No one but a chump would buy 
an automobile on time, and until 
the picture is corrected, dealers and 
factories will probably wonder why 
their sales are mostly cash and why 
they can't entice people they know 
should have an automobile onto the 
dotted line of an installment con- 
tract. 

ONE OF 


ate 


THE CHUMPs. 
Portland, Ore. 


RAILROAD OFFICIAL 
URGES TRUCK CONTROL 
Philadelphia, Dec. 7.—Federa! and 


State regulation of motor truck 
transportation was urged bv C. B. 
Sudborough, general traffic man- 


ager of the Pennsylvania Railroad 
Company before the Northeast 
Chamber of Commerce 


WAUKESHA MOTORS 


REDUCES DIVIDEND 


(Continued from Page 1) 


The company is curtailing operating 
to eliminate the deficit 
which was reported for the fiscal 
vear ended July 31, 1932, of $485,000, 
the first time the company showed 
1ed ink in many years. At the end 
of July the cash position of the com- 
pany was $505.511, and it was re- 
ported the cash now totals more 
ihan $610,000. there being more than 
$100,000 added to the reserve posi- 
tion 

“In view of the uncertainty over 
the debt situation and politics, the 
directors took the conservative view 


expenses 


and reduced the payment,” stated 
Harry L. Horning, president. “We 
have contracted for a new motor 


truck account and one new tractor 
company account, which, with other 
new business booked, should mean 


good production once there is an 
upturn in orders.” 
In the election of officers H. L, 


Horning was re-elected president, 
with E. R. Estberg, treasurer; J. E. 
DeLong, vice-president, and Harry 
J. Frame, secretary and counsel. Mr, 
DeLong of the Waukesha operating 
department is a new member of the 


board. Mr. Frame was formerly as- 
sistant secretary under Mr. Perkins, 
Other directors were re-elected. 


WILL RELY ON CATALOG 
FOR SALES PROMOTION 


re 


Chicago, Dec. 7.—One of Chicago's 
most prominent and progressive job. 
bers, Grimm-Hansen-Treland, Inc., 
will make catalogs the major link in 
its 1933 merchandising campaign, it 
was announced here today by of- 
ficials of the company. They made 
known that work has just been 
started on the new book following 
the issuing of the contract for its 
compilation to the Catalog Associa- 
tion of this city. 

Grimm - Hansen - Treland, 
since removal to larger 
Michigan Avenue's motor row, has 
expanded its organization through 
the opening of several new branches 
in sections where community auto- 
mobile rows are located 


Inc., 
quarters on 


ADDS ONE-STOP STATION 

Jamestown, N. Y., Dec. 7.—Sam- 
uel B. Arnson, for more than a dec- 
ade engaged in the wholesale and 
retail automotive supply and equip- 
ment business here, and head of the 
firm of Arnson’s, has completed con- 


struction work on a modern one-stop 
super service station and automotive 


house at West 3d and 


streets 


supply 
Jetferson 


Cumulative New Passenger Car Registration Statistics, November, 1932 
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Coolidge Commission Hear 
Motor’s Reply to Railways 





(Continued from Page 1) 


the memo-| founded on monopoly and was not 
j} at once adopted in its present form; 
ae wee ——— oa ped ae aaa ls sane 
readiness 0 e manufacturers to|transport sho £ 
accept as a matter of principle that | slowly and carefully lest public in- | 
motor vehicles should “be subject | terest suffer. 
to such taxation and physical regu-| 12. Any restrictions on motor) 
lation as may be necessary: (A) TO/transport founded only on an at- 
the payment of the fair share of | tempt to make motor services equal | 
the cost of the highways’ use and | in cost the dissimilar rail-head to| 
(B) for the protection of life, limb | rail-head services would be unsound | 
and property on the eee, _ jand ultimately futile; it would re- 
The type of highway regulation in| press full development of motor 
bom er ee —— ya ee =. —_ — » 
ested is that which concerns j} the eventua sadvantage of the 
aan a ue ft one public, the consumers and 
and conditions of operation o “ithe railroads as well. 
tor vehicles, it was declared. Such 13. Motor vehicle owners today 
regulation is now being exercised by/are paying their fair share of road 
every state. costs through special taxes volun- 
Uniformity between the states in | teered for highway building. In 
this phase of regulation was Con-/many cases such taxes have been 
sidered desirable by the manufac-| raised to excessive amounts. These 
turers in a eee ae taxes generally are fairly divided as 
ment 0 e code of stan size, | betwee iffere , Ds, 
weight and speed limitations recent. = af cane o aes ia aes 
ly adopted by the American Asso-| will insist on, the fullest possible 
ciation of State Highway Officials | use of its highways, having met the 


their administration,” 
randum suggested. 








for this purpose. . 

It was the view of the industry 
that all vehicle owners are paying 
adequately, if mot excessively, for 
their use of the highways. Figures 
indicate that although motor trucks 
only accounted for 13.4 per cent. of 
the total vehicle registration of the 
country, they paid in special taxes 


during 1931 approximately 29 per) 


cent, of all special highway taxes. 


The tax contribution of commercial | 


vehicles for that year was estimat- 
ed at $293,305,000. 

The twenty-two 
considered by the chamber repre- 
sentatives as essential to the under- 
standing of the _ transportation 
problem are: 


Effect of Highway Transport on Rail 
Freight 

1. Sub-normal shipping by indus- 
try, mining and agriculture is the 
principal cause of low freight rev- 
enues of railroads. 

2. The most stringent restrictions 
likely to be suggested for motor 
services whose business and rates 
might be adjusted subjett to public 
regulation would bring no marked 
increase in rail net freight rever 

3. It will require a study of 
railroad earnings, rather than ton- 
mage, and at a time when agricul- 
ture, mines and industry are pro- 
ducing in normal volume to get a 
true picture of railroad conditions 
as affected by the so-called motor 
competition, 

4. No material 
real difficulties of the railroad in- 
dustry can be found in “losses” to 
motor services since the major part 
of those services is for short dis- 
tances that would produce small line 
haul earnings and disproportionate 
terminal expenses. 


5. No increase in public expendi- | 


tures for regulatory bureaus should 
be considered unless supported by 
the most urgent public necessity and 
convincing evidence of tangible 
result. 

6. The motor vehicle is a major 
and necessary addition to the trans- 
portation service of the United 
States. It is not a competitor of the 
railroads in the sense of furnishing 
identical services. 

1. Generally its field of service is 
distinct from the rail head to rail- 
head service of the railroads; it is 


individual and flexble in character, | 


operating at any time from door to 
door, 

8. The public 
ested in police regulation of motor 
vehicles such, as registration, sizes, 


weights, speeds and conditions of op- | 


eration; these features are within 
the control of each state, are being 
cared for according to local condi- 
tions and are being constantly per- 
fected. 

9. The uniform standards for di- 
mensional control of motor vehicle 
operation set forth by the United 
States Bureau of Public Roads and 
the American Association of State 
Highway Officials should be ap- 
proved by all state legislatures in 
the interest of efficient transporta- 
tion. 

10. Any undue restrictions on con- 
tract or common carrier trucks 
would create an advantage to com- 
peting business served by its own 
trucks. 

11. Regulation of railroads was 


fundamentals 


. 


| 
approach to the 


| present laws to new and non-mo- 
|nopolistic services on the public | 


is primarily inter- 


|requirements of fair taxation and 
|reasonable operation. 


Co-ordination 


| 15. Co-ordination of rail and mo- 
|tor services can make sound prog- 
|ress only on an economic basis, 

| 16. The use of rails has been re- 
ired permanently from certain} 
short - haul services heretofore 
cermed unremunerative by railroad 
| authorities, and therefore to the net 
ultimate davantage of railroads. 

17. If motor trucks have ventured | 
into services of seemingly too long | 
distance, the practice cannot con-| 
|tinue if economically unsound and 
subject to highway costs equal to 
other highway users, and providing 
also that railway management is 
| fully alert and not unduly restricted. 
| 18. Time and experience only will 
determine the extent to which some 
|Of these longer services may be re- 
directed to railroads. In fact, the 
tonnage which the motor vehicle 
has produced and the field it covers 
indicates the possibility of large com- 
pensations for the older carriers, 
both in revenue and out-of-pocket 
|loss from unprofitable operations. 

19. Transportation policies of the 
future will require a recognition by 
he railroads and the public that mo- 
tor vehicles should be used in many 
|places and in many operations in 
| place of existing railroad services. 





Railway Regulation 


20. It is probable that railroad 
regulatory laws, founded on mo- 
nopoly, should now be reviewed in 
the light of current conditions to 
determine the possibility of lessen- 
|ing their requirements and the costs 
}to the public and the railroads of | 
| their administration. 

21, Such a study of railroad regu- 
lation is a prerequisite of any con- | 


|sideration toward applying the 


| highways. 

| 22. The public is interested in the 
| most efficient transportation of all 
; Kinds. It will be better maintained 
by removal! of unsound railroad reg- 
ulation than by the addition of bur- 








}dens upon motor transportation, 


‘USED CAR SALE 
HOLD UP WELLS 
IN SALT LAKE ZONE: 


(Continued from Page 1) 


in the industry next spring, begin- 
ning in March, These optimists | 
| point to the worn-out cars in the 
|hands of motorists and say that 
| their replacement is inevitable be- 
| cause of the fact that with so many 
| people today an automobile is as in- | 
|dispensible to their business as a 
| typewriter or a filing cabinet. 
| During October—the latest com- 
| piled figures available at this writ- 
j}ing—155 new passenger cars were 
jregistered in Utah, as compared 
| with 234 for October of 1931, a crop 
of 79. Trucks fell from 110 in Octo- 
| ber, 1931, to 50 registrations in Oc- 
| tober of this year. But, as already 
stated, trucks are stronger than they 
| were. 

There are about 350 used cars in 





g | SOUTHERN GROUPS 


TO FIGHT TAX BOOSTS 


(Continued from Page 1) 
Truck Men’s Protective Association. 
the formal organization of Southern 

A meeting was held several weeks 
ago to discuss preliminary plams and 
to set the December date for the 
formal organizing. Robert Mat- 
thews is temporary president and is 
to preside over the meeting at New 
Orleans Sunday, 

Directors consisting of E. B. Mac- 
Donald, W. M, Ducote, P. Schick, G. | 
Montague, V. Dantoni, S. Seither, 
George Rootes, D. D. Hagen and 
Matthews were appointed. 

A membership drive will be in- 
augurated at once and, while mem- 


bers in Louisiana will be sought, 
Mississippi operators will also be 
eligible. The idea is to form an 


organization that will have repre- 
sentative power at the state Capitol, 
Baton Rouge, at the next session as 
well as other future sessions of the 
Legislature. 

It is understood that an applica- 
tion for charter of incorporation will 
also be made by the Louisiana or- 
ganization. 

Almost simultaneously with the 
preliminary meeting at New Or- 
leans plans were under vay for a 
truck operators’ organization in 
Tennessee. Fifty members of the 
industry met at the Andrew Jack- 
son Hotel.and formed the Tennessee 
Motor Truck Association. Richard 
Gleaver was selected as general 
manager and counsel. 

A similar organization is under 


| practices on the part of operators of 


CONNECTICUT TRUCK 
DRIVERS CUT BY 20% 
RATIO OF ACCIDENTS 


(Continued from Page 1) 


vehicles have appeared have 
Gropped in a comparative period 
about 20 per cent. 

Despite the general betterment of 
conditions there are still far too 
many accidents and too many cases 
noted by Department inspectors of | 
disregard of laws and right driving 


commercial vehicles. Improper 
passing, speeding, reckless driving 
and improper parking are bringing 
far too many complaints and the} 
necessity for increased watchfulness | 
of their habits among truck drivers | 
is emphasized. 

Such instances of ganging, disre- 
gard of traffic signals, failure to} 
give hand signals, improper sig- 
naling, failure to grant right of way, 
driving on the wrong side of road, 
coasting and careless backing are 





still among the accident-making 
types of operation which inspectors 
ere reporti:g. Defective lights, over- 
crowding and overloading also ap- 
pear among the derelictions checked 
by department representatives. 


JOINT TRADE SHOW 
OBSERVES EXPORT DAY 


(Continued from Page 1) 
tain raiser to Friday’s affair, when 





way in Florida. Already plans for 
a state-wide organization in Ala- 
bama are progressing. Meetings 
have been held throughout the 
state. 

The most recent move in Alabama 
has been the formation of county 
motorists’ tax relief associations. 
Seven counties have already formed 
county associations, these being Dal- 
las, Walker, Mobile, Limestone, Mad- 
ison, Morgan and Etowah counties. 
Oil men and automobile dealers are 
taking the initiative and in most 
cases have been elected chairmen of 
the county organizations. 

The purpose of this move is to 
form a very large membership of 
not only truck operators but private 
automobile owners as well. By 
broadening the scope of the eligible 
members the membership roster will 
probably total well up into the 
thousands, 

The purposes of the Alabama as- 
sociation are outlined as follows: 

1. Removal of county or city taxes 
on gasoline, if any, and to prevent 
their adoption, if none. 

2. Removal of wheelage or any 
other county or city taxes on auto- 
mobiles. 

3. Lowering the city license fees 
on filling stations, bulk stations, ga- 
rages, tire, automobile and accessory 
dealers. 

4. Opposition to unreasonable 
regulations by county or city relat- 
ing to the above dealers. 

5. Take an interest in county 
highway programs; checking up on 
extravagance in county road con- 
struction. 

6. Secure enforcement of state 
laws against substitution of motor 
oil and gasoline. 

7. Co-operating with state gaso- 
line tax-evasion committees and 
other state, county and city law- 
enforcement bodies, 

8. Pledging candidates for Legis- 
lature or other state and county of- 
ficers to lower gasoline and motor 
taxes. 

9. Pledging candidates for the 
United States Congress resident in 
their county to remove Federal taxes 
on gasoline, lubricating oil, automo- 
biles, tires and accessories. 

10. Co-operating with State Mo- 
torists’ Tax Relief Association in 
getting behind necessary remedial | 
legislation during legislative  ses- 
sions. 

11. Enlisting all local newspapers 
to give publicity and support to 
lower taxes and balance of program. 


Salt Lake City dealers’ hands at this 
writing. This compares with 800, 
1,000 and 1,500 and even a few more 
during the few years preceding the 
stock market crash of 1929. Some 
of the cealers are experiencing a 


used car shortage, for a single firm | 


has about 140 on hand. It is stated 


a big program will be discussed. The 
main action at this session was to 
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by some dealers that 90 per cent. of 
the people who walk into their sales- 
rooms today inquire about a used 
car. 
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NEW YORK SHOW ISSUES 
January 7-9-10-11-12-13 


Six Issues at Each Show 


ALL TRADE 


3,000 Daily at hotels, show booths, dealer meetings, 


rotated during the week 
5,000 Additional vehicle dealers not among net paid 


4,000 Selected service stations 
500 Jobbers of accessories, parts, shop equipment. 
1,000 Engineers, production men, etc., not regular 
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10,000 Regular daily distribution, including net paid 


Total for each show week 
Average daily distribution. . . 


CHICAGO SHOW ISSUES 
January 28-30-31—February 1-2-3 


HEN your advertising appears in the show issues of Auto- 
motive Daily News it will be carried to the trade in the quickest 
time and, because of the visibility of all advertising copy, your ads 
will be seen. Apart from the number of copies to be distrbuted and 


the fact that the rates are no higher, there are other reasons why you 
Here are some of them: High reader 


Visibility of all advertising copy. 
Multiple readership (average over six readers per copy). Large size 
Less than page space can be seen, hence more 


Automotive Baily News 


Personally Delivered Copies Free 


If you want Automotive Daily News Show Issues delivered 
to you each day while you are in New York, register 
now by mailing the coupon below. 


While I am in New York please deliver a copy of 
each New York Show Issue to me at 


elect four new directors, the choices 
being W. C, Allen, sales manager of 
Black & Dacker; L. L. Smith, as- 
sistant treasurer of the B. F. Good- 
rich Company; Mason T. Rogers, 
sales manager of the Multibestos 
Company, and W. M. Albaugh, sec- 
retary of Thompson Products. 

An interesting meeting last night 
was the get-together of manufac- 
turers and jobber salesmen to dis- 
cuss successful methods of getting 
business and to reach a closer un- 
derstanding of each other’s prob- 
lems, 

L. F. Henderson, Van Norman 
Machine Tool Company, acted as 
chairman of the meeting, which lis- 
tened to the following card of speak- 
ers: “How I Sold More Service Tools 
in 1932,” F. N. Morgan, W. E. Din- 
neen Company, Cheyenne, Wyo.; 
“How I Increased My Parts Busi- 
ness in 1932,” F. A. Dwyer, Motor 
and Axle Parts Service Company, 
Hammond, Ind.; “How I Made My- 
self More Valuable to My Custom- 
ers,” Joe Reed, Evanston Auto Sup- 
ply Company, Evanston, Ill.; “Tune 
Up Campaigns,” Ray Carey, Auto- 
motive Merchandising, New York, 
and “How Jobber and Manufacturer 
Salesmen Can Best Improve Their 
Mutual Relations,” A. Arentzen, 
Raybestos division, Raybestos-Man- 
hattan, Inc., Bridgeport, Conn. 


CAPITAL BEING REDUCED 
BY GERMAN MOTOR FIRM 


Washington, Dec. 7.—Several Ger- 
man automobile companies have re- 
cently effected a reduction in capi- 


tal, according to advices from Act- 
ing Commercial Attache Douglas 


Miller, Berlin. 
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